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TREASURY SECRETARY ANDERSON: 


He faces a huge financing problem. 
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Best man for a stranger 


‘6 was in Paris after World War II 

as a foreign service trainee for 
American Express,” relates Paul B. 
Paris, District Manager of our Boston 
Office. “I was excited just to be there, 
but not nearly as excited as the gentle- 
man who called one day and asked if 
we could find a ‘best man’ for his 
future son-in-law. 

“His daughter was to be married to 
an American Naval officer, a Navy 
friend of his serving as best man. An 
emergency called the friend back to 
the ship. With a few hours to find a 
replacement, his daughter in tears, and 
his new ‘son’ naturally quite nervous, 


he called American Express to see if 
we could help. I was sent over, the 
wedding took place and I became best 
man for a couple I didn’t even know.” 

It was an exciting way to start an 
exciting and rewarding career. Mr. 
Paris returned to the United States in 
1952 after 7 years of extensive foreign 
service. He served as District Manager 
in Kansas City before coming to 
Boston. His friendly attitude and will- 
ingness to help have earned him many 
friends al} over the world. People, no 
matter where they happen to be, know 
they can count on the men of 
American Express. And Paul Paris is 


American Express Company 


typical of these men, 

Why not let the men of American 
Express serve you? Through our 400 
offices covering the globe, they can ar- 
range prompt, courteous banking serv- 
ices for your customers. Help them 
plan trips, arrange reservations, and 
insure prompt refund on lost or stolen 
Travelers Cheques. These men know 
their areas... the people, customs, and 
languages. They know where to go, 
whom to see, and what to do. 

In short, the men of American 
Express offer your customers home- 
town service away from home .. . all 
over the world. 
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P. B. Paris, District Manager, American Express, Boston, Massachusetts 





Seeks advice—buys bonds direct 
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“It’s like having a duplicate staff” 
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How a bank’s best friend can be another bank 


You may have read the messages reprinted 
above when they originally appeared. They 
are important chapters in the story of our 
correspondent service, and they. highlight 
typical ways in which hundreds of banks 
use the essential, profitable facilities of 
Bankers Trust. 


In addition to speedy check clearing, expe- 
rienced government and municipal bond 


BANKERS TRUST COMPANY 


16 Wall Street, New York 15, N. Y. 


counsel, custodian service, credit informa- 
tion, fereign transactions, there are more 
than a score of other valuable Bankers 
Trust facilities available to you. 


Let us supply you with complete details. 
Better still, let us demonstrate our efficient, 
personalized cooperation in any correspond- 
ent banking problem—great or small. 


Member 
Federal 
Deposit 
Insurance 
Corporation 














From Where We Sit... . 


Inflation: Now and a Year Ago 





W" EMERGED from the recent ABA Convention with 
rather asharp consciousness of problems unsolved 
and tasks undone. We were told, among other 
things, that there must be tax reform, tax reduction, and 
tax equality; that the expenditure of public funds must 
somehow be brought within the amount of taxes that 
our people are able and willing to pay; that there must 
be a reversal of the trend that has brought large segments 
of our pepulation into a condition of dependence upon 
government; that we must make all possible preparation 
for nuclear war; that we must cause our lawmakers to 
legislate intelligently and honestly in the best interests 
of the nation as a whole. 


Addresses dealing with these subjects and many more 
were forcefully presented and thoughtfully received. 
That, of course, is all to the good. Thoughts thus lodged 
in the minds of bankers may be relied upon to bear 
fruit in the form of action on the home front, and therein 
lies the greatest value of conventions in general. It is 
to be hoped that many of the fine things that came out 
of this convention will find their way into the minds of 
non-bankers, as well. And in that possibility lies the 
greatest opportunity of the banker to exploit to the 
fullest all that this or any other convention may have 
brought to him. 


It isn’t enough to understand a national problem or 
even to know precisely what should be done about it. 
There remains the task of passing that understanding 
and knowledge on to the millions of others who, in the 
last analysis, control the destiny of our nation. These 
millions, moreover, must be made to see the urgent 
necessity of taking prompt corrective action which may 
have in it a considerable element of sacrifice and self- 
discipline. 

For, as was pointed out by Secretary of the Treasury 
Robert B. Anderson in his convention address, ‘““The 
battle is not all up to the Government. Leadership in 
our type of system is meaningless without a strong na- 
tional determination that the problem be solved. Lead- 
ership can call for restraint; it can make the issues clear; 
it can program the remedies. But hard personal choices 
are required to get this job done.” 


At one point in his address, Herbert V. Prochnow, 
vice president of Chicago’s First National Bank, spoke 
in very much the same vein. Said he, “‘A nation ulti- 
mately is only as strong and only as great as the char- 
acter, ideals, and vision of its people. . In the great 
struggle in which we are involved, our whole way of life 
is threatened. We need to be certain that we are still 
true to the fundamentals upon which this nation was 
established.” 


But are we? Does the way in which pressure groups of 
every kind are exploiting or attempting to exploit gov- 
ernment for their own ends conform to those funda- 
mentals? Do these fundamentals suggest that the 
Government should support the citizen? Do they call 
for the ever greater restraints upon freedom of action 
that are the inevitable concomitant of government lar- 
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gess? Is there any vestige of conformity to the funda- 
mentals of which Mr. Prochnow spoke in the all too 
common practice of buying votes with the taxpayer’s 
money and with the purchasing power of everybody’s 
money? 

It seems worth noting in this connection that a num- 
ber of the addresses presented at the ABA Convention 
of a year ago, as highlighted in BANKERS MONTHLY for 
October 15, 1957, took substantial note of the fact that 
inflation loomed up as the major problem of that time. 
William B. Hummer’s Investment. Survey, in the same 
issue, mentioned ‘‘stock market troubles and signs of a 
leveling off in the long capital spending boom by busi- 
ness, but described the Federal Reserve’s open market 
committee as continuing “at war with the consumer 
price index, which has risen for twelve months consecu- 
tively.” 

In a Convention address, A. Willis Robertson, U. S. 
Senator from Virginia, ascribed a major portion of the 
blame for this condition to “deficit financing . 
unprecedented peacetime spending by all government 
agencies . . . , unprecedented credit expansion. . . , 
and monopolistic price controls in which big business and 
big labor unions have been silent partners.” 


A few short weeks later deflation had replaced infla- 
tion as the cause of national concern, and Mr. Hummer 
reported in BANKERS MONTHLY for November 15 that 
“stock market behavior, worsened business sentiment 
and a mid-1953-like pallor on the economy’s three-year 
boom [had] been duly noted by the central bankers,” 
although their attitude was still marked by a ‘‘deter- 
mination not to reverse engines prematurely, thereby 
fuelling another inflationary outburst in the economy.” 

The test of hindsight affirms the wisdom of the course 
followed by the Fed a year ago. Inflation was then and 
has remained to this day a far greater threat to our 
economic wellbeing and to our status.as members of a 
free society than all the deflationary trends and tend- 
encies that have since made their appearance. 

Mr. Hummer has included in this month’s Survey a 
digest of the difficulties confronting the Treasury as set 
out in Secretary Anderson’s address. The problems pre- 
sented would appear to be insurmountable, but they will 
have to be met. And our manner of meeting them will 
spell the difference between a further deterioration of our 
processes of self-government, on the one hand, and, on 
the other, a return to the “fundamentals upon which 
this nation was established.’”’ The choice shouldn’t be 
too difficult. 


Editor 
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The One Determining Factor 


If we are going to achieve unity and 
make the most progress in this coun- 
try, we have all got to work hard for 
answers that will serve the common 
interest. This means that as tele- 
phone people and as citizens we have 
to test our thinking in some very ba- 
sic ways, and be completely honest 
and objective about it. 


For example, as to any political 
plan or program, regardless of who 
proposes it, I think we need to ask— 

“Will it benefit the whole commu- 
nity—or just some people at the ex- 
pense of others? 

“Is it good for the long run—or will 
it pile up more trouble later on? 

“Ts it sincere—or just smart poli- 
tics?”’ 

How each of us answers questions 
like these is his affair and his alone. 
But I think it is vital that each of us 
should ask them, try to think them 
through, and come to the answer 
that best satisfies his reason and his 
conscience. 


If business and government today 
are interwoven—and they assuredly 
are—then it is self-evident that our’ 
individual lives and duties as citizens 
and as telephone people are inter- 
woven also. They are not identical, 
of course, but they do go together. 


_ I repeat—the kind of government we 


have very largely determines the kind 
of business: we have. And the kind of 
government any nation has depends on 
one factor alone—its people.—Frede- 
rick R. Kappel, President, American 
Telephone. and Telegraph Company, to 
Telephone Pioneers of America. 





“Can Our Bank Afford 
A Practical Retirement Plan?” 


BVIOUSLY, directors and officers who determine bank policy cannot 
take a position on the establishment of a retirement program until 
sufficient facts are available on which a sound decision can be based. 


One of the unusual features of the Retirement Program for Correspondent 
Banks, designed by Manufacturers Trust Company, is that the management 
of any bank—small or large—can obtain a thorough, preliminary actuarial 
study and a comprehensive report based on that study, for a modest, fixed 
fee. For example, if your bank has only 10 employees, the total cost of the 
preliminary study and report is only $75. 


Then, with all the essential information carefully blue-printed, retirement 
plan decisions, based on facts, can be determined. - 


If your bank is planning the establishment of a retirement program now, 
or in the future, you will want to read our new booklet which gives all the 
facts about the Retirement Program for Correspondent Banks—including an 
estimate of cost for the preliminary study and report for banks of varying size. 


Pension Division, Personal Trust Department 
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Cusity 


Why not write for 
this booklet 
today? 


MANUFACTURERS TRUST COMPANY 


6S Broad Street, New York 15, N. Y. 
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THE TOP OF THE FINANCIAL NEWS 


NEW FINANCING 
Outsized Offer 


In one of the biggest industrial 
debt financing operations of 1958, 
Standard Oil Co. (Indiana) last 
month sold $200 million of 25-year 
debentures via a nationwide under- 
writing group of 216 firms headed 
by Morgan Stanley & Co. Priced 
to yield about 4.57 per cent, the 
issue was quickly taken by insti- 
tutional investors. 

Proceeds from the debenture sale 
will be used by Indiana. Standard 
to pay off $60 million of short-term 
bank loans and to provide funds 
for exploration and production of 
crude oil in this country and abroad, 
as well as to finance modernization 
of manufacturing, marketing and 
transportation facilities. The com- 
pany estimates its capital expendi- 
tures for 1958 at $330 million. 


First Trip 


In its first trip to the New York 
money market, the government of 
New Zealand has arranged to borrow 
$46 million from a group of American 
banks headed by J. P. Morgan & 
Co. Inc., as agent. According to the 
official announcement this month, 
the funds will be used ‘‘to help tide 
New Zealand over the transition 
period of adjustment to sharply re- 
duced prices for her export products, 
particularly dairy products and wool.” 

Two-thirds of the $46 million 
financing is to be secured by gold 
and this part is for a_ three-year 
term at 31% per cent. The remainder 
constitutes a one-year revolving credit 
at 41% per cent. 

Participating with J. P. Morgan 
& Co. in the financing are: The 
Chase Manhattan Bank, The First 
National City Bank of New York, 
Manufacturers Trust Co., Bank of 
America, Chemical Corn Exchange 
Bank, Guaranty Trust Co. of New 
York, The Bank of New York, 
Girard Trust Corn Exchange Bank, 
The -National Shawmut Bank of 
Boston, The Northern Trust Co., 
The Philadelphia National Bank and 
The Riggs National Bank. 


Launching 


In an operation watched closely 
by investors as well as the maritime 
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industry, Grace Line Inc. is offering 
$9 million of U.S. Government In- 
sured Merchant Marine Bonds—the 
first issue of its kind. The bonds 
are secured by a first preferred ship 
mortgage on the S.S. Santa Rosa, 
have 100 per cent of their principal 
and interest insured by the Federal 
Government. Moody’s rates them 
Aaa. 

The offering is being underwritten 
by a group managed by Merrill 
Lynch, Pierce, Fenner & Smith and 
including Paine, Webber, Jackson 
& Curtis; Smith, Barney & Co.; 
White, Weld & Co.; and F. Eber- 
stadt & Co. 

Proceeds of the sale are to be used 
towards replenishing funds employed 
in the construction of the Santa 
Rosa, which went into operation in 
June between New York, the Carib- 
bean and South America. Her sister 
ship, the Santa Paula, is scheduled 
to enter service this month, and 
it’s expected that a similar bond 
issue will be sold for the latter. 


Jet Deal 


Panagra (Pan American-Grace Air- 
ways, Inc.) has completed arrange- 
ments for the financing of four DC-8 
jet aircraft now on order with Douglas 
Aircraft Co., Inc., for delivery early 
in 1960. The amount of the credit 
is $18 million and was arranged with 
a group of six banks headed by 
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Chemical Corn Exchange Bank and 
including Bankers Trust Co., The 
Chase Manhattan Bank, The First 
National City Bank of New York, 
The Hanover Bank and The New 
York Trust Co. 


TRUST INVESTMENTS 
Case Study—A Year Later 


In August 1957, five members of 
the Committee on Trust Investments 
of the American Bankers Associa- 
tion each was asked how he would 
“invest” a hypothetical trust of 
$75,000 established by a doctor to 
provide himself with income upon 
retirement about 15 years later. 
The five investment approaches ap- 
plied to this trust by committee 
members all were based on the as- 
sumption that the primary concern 
of the doctor was to invest the fund 
in such a way as to produce the 
largest amount of principal 15 years 
hence, without of course incurring 
a risk of substantial loss. 


Accordingly, heavy emphasis was 
placed on common stocks (chart page 
6) particularly stocks of the growth 
variety. 

@ Of the five ‘trustees,’ Mr. “A” 
placed the least reliance on equities, 
but still had 42 per cent of the trust 
so invested. Common stock hold- 
ings were in Phoenix Insurance, 
Great American Insurance, Sears 


STANDARD Oil CO. (INDIANA) receives check for big debenture sale. From 
left: Frank O. Prior, chairman of Indiana Standard; Walter W. Wilson, senior 
partner of Morgan Stanley & Co.; Homer J. Livingston, president of The First 
National Bank of Chicago; David Graham, Standard financial vice president. 











Arizona’s 
Partner 
In Progress 


Home Office 
Phoenix, Arizona 
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Oldest Bank In Arizona 
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Largest and Friendliest 
Bank In Japan! 


Mind you, this is not an idle boast. We 
know we're the largest—187 branches 
throughout Japon—and we sincerely try 
to be the friendliest. We go the limit 
in trying to fulfill the banking and other 
requirements of our clients. 


Our New York office is at 42 Broadway 
—in London, Finsbury Circus—where a 
vost knowledge of the Far East and a 
warm welcome await you. Domo arigato 
gozaimasu. 


tHe FUJI BANK trp. 


Founded in 1880 





Head Office: Chiyoda-ku, Tokyo 
Overseas Offices : 
New York . london . Calcutta 












Roebuck, Armstrong Cork, Hercules 
Powder, Crown Zellerbach and Alum- 
inium Ltd. 

@ Trustee “B” put a thumping 87 
per cent of the trust in commons, 
selected Aluminium, Combustion En- 
gineering, Crown Zellerbach, duPont, 
El Paso Natural Gas, General Elec- 
tric, General Motors, Hartford Fire 
Insurance, Johns Manville, Sperry 
Rand, Standard Oil of Calif. and 
Union Carbide. 

@ Trustee “C’’ bought Kaiser Alum- 
inum & Chemical 434% convertible 
preferred and the following commons: 
Aetna Life Insurance, Travelers In- 
surance, Texas Co., IBM, Union 
Carbide, Eli Lilly, GE and Florida 
Power & Light. 

@ Trustee “D” purchased stock in 
Standard Oil (N.J.), GE, duPont, 
Aluminum Co. of America, IBM 
and. Minnesota Mining & Manu- 
facturing. 


@ Trustee “E” divided the common 
stock portion of his portfolio almost 
equally between growth stocks and 
consumer stocks. The growth stocks: 
Aleoa, Corning Glass, duPont, Eli 
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HOW 5 TRUST OFFICERS INDICATED A $75,000 TRUST FUND 
FOR A DOCTOR SHOULD BE INVESTED 
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Lilly, GE, IBM; International Paper, 
Standard Oil  (N.J.), Thompson 
Products and Union Carbide. The 
consumer stocks: American Electric 
Power, Central & South West, First 
National City Bank of N.Y., Florida 
P&L, General Foods, GM, National 
Dairy Products, Proctor & Gamble, 
Sears and Travelers. 


Additions & Subtractions. Now, 
more than a year later, the five 
trustees have reviewed their hypo- 
thetical portfolios in the light of 
present conditions. Trustee ‘‘A’’ sees 
no reason to change either the items 
originally selected or the propor- 
tions to be invested in each. Still 
cautious about equity prices, he 
says: “‘There is little incentive for 
a trustee to place a larger proportion 
of his funds in common stocks than 
he would have 12 months ago.” 


Trustee “B’ would continue his 
heavy commitment in common stocks, 
because ‘‘we are still of the opinion 


that the long-range viewpoint is 
definitely inflationary.” Mr. “B” 
would, however, sell the El Paso 


Natural Gas and buy Continental 
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$2,679 $2,511 $2,486 
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dressing 


this morning... 


Barring mishap, it probably takes 
you about twenty minutes to make it from 
bedroom slippers to business shoes in the 
morning. During that time, our night staff 
laces into some 10,000 cash items... proc- 
essing them at the rate of 500 a minute. 

In fact, checks air-mailed to us 


yesterday ... from correspondent banks on 
both coasts ... were available funds this 
morning! 

Wouldn’t you and your customers 
find such speed an advantage? We'll be 
happy to send you full details, or have one 
of our people call on you in person. 


CONTINENTAL ILLINOIS NATIONAL BANK 
and Trust Company of Chicago 


Member F. D. 1. C. Lock Box H, Chicago 90 
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NOBODY CAN SERVE YOU OVERSEAS 
LIKE FIRST NATIONAL CITy 


Head Office: 55 Wall Street, New York 15,N.Y. | @ N For a complete 


it |) outline of the 
ii} = many services 
)|| First National City 


73 OVERSEAS BRANCHES, OFFICES AND AFFILIATES e 77 BRANCHES IN NEW YORK 
a || f i 
Around-the-clock Transit Service * Collections * Credit Information * Bond Portfolio Analysis * Complete a == eee 


—— f write fora free copy 
Securities Handling Facilities * Dealers in State and Municipal Bonds -¢ Participation in Local Loans == |/!| of our booklet, 
Personalized Service * World-Wide Banking Facilities * Complete Metropolitan New York Office Coverage = hs “Correspondent 


| Bank Services.” 
Member Federa! Deposit insurance Corporation First in World Wide Banking 
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BOX SCORE 


A total of 929 common stocks 
listed on the New York Stock 
Exchange advanced in price 
during the third quarter of 1958, 
while 131 declined and 22 
showed no net change. 

Gains of 20 per cent or more 
were registered by 264 issues 
and 105 moved up 16 to 20 per 
cent. Only two stocks dropped 
16 per cent or more. 


Oil, which owns “substantial”? min- 
eral interests in the mid-continent 
area, abroad, and in Canada through 
its 67 per cent ownership of Hudson 
Bay Oil & Gas. 


Trustee ‘“C’ would reinvest the 
proceeds from matured Government 
bonds in FNMA obligations, and 
also buy Consumers Power con- 
vertible debenture 454s 1972. The 
latter are convertible into the com- 
mon at $47 a share. 

Trustee “‘D’”’ reports that in No- 
vember 1957 Standard Oil (N.J.) 
issued rights, and, “in view of the 
favorable outlook for the company,” 
additional rights were purchased and 
exercised. In January 1958, IBM 
declared a 2% per cent stock divi- 
dend and one-half share was pur- 
chased to round out the dividend. 
Income from the trust for the first 
year is being reinvested in Inter- 
national Paper. 

Trustee “E’” would now move 
some funds from the consumers 
goods category into the growth field 
and also transfer a portion of the 
eash fund into this field. Accord- 
ingly, he suggests selling Florida 
P&L and Proctor & Gamble, and 
making new commitments in Olin 
Mathieson convertible 5'%s 1982, 
Scott Paper convertible 3s 1971, 
Johns Manville, National Lead and 
U.S. Steel. He also would add to 
existing holdings of Alcoa, GE, 
Standard Oil (N.J.), Thompson 
Products and Union Carbide. 


BANK STOCKS 
Dividend, Share Changes 


@ First City National Bank of Hous- 
ton (resources: $702 million) is offer- 
ing its stockholders the right to sub- 
scribe for 125,000 new shares at $40 a 
share on a 1-for-10 basis. This is the 
second capital change for the bank 
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this year; in June, it paid a 1-for-114 
stock dividend. 


@ The Bank of California ($634 mil- 
lion) hiked its regular quarterly divi- 
dend to 35 cents a share from 3214 
cents. For the first nine months ‘of 
1958, the bank earned $1.99 a share, 
compared with $1.86 in the like period 
last year. 


@ The Bank of New York ($520 mil- 
lion) 1) paid a 50 per cent stock divi- 
dend, and 2) will offer 30,000 addi- 
tional shares for subscription by stock- 
holders in the ratio of 1-for-8 after 
giving effect to the stock dividend. It 
is contemplated that the underwriting 
group will be headed by Morgan Stan- 
ley & Co. The bank’s board plans to 
declare a dividend of $2.50 a share for 
the last quarter of 1958 on the 270,000 
shares that will be outstanding after 
the rights offering. This represents a 
boost of 7 per cent over the current 
dividend rate adjusted to the increased 
number of shares. 


ASSOCIATIONS 
The Loan Officers 


Fred E. Pike, a veteran of 38 
years in banking, last month was 
elected president of Robert Morris 
Associates, the national association 
of bank loan officers and credit men. 
He will succeed William R. Chap- 
man, senior vice president of Midland 
National Bank of Minneapolis, at 
the associates’ 44th annual fall con- 
ference in White Sulphur Springs, 
W. Va., next month. 


Rounding out RMA’s elected officer 
team for the coming year are first 
vice president Arthur F. Boettcher, 
vice president of The Boatmen’s 
National Bank of St. Louis, and 
second vice president G. Kenneth 
Crowther, vice president of Guaranty 
Trust Co. of New York. 

Mr. Pike joined Walker Bank & 
Trust Co., Salt Lake City, at the 
age of 16, was manager of its credit 
department from 1931 to 1946, and 
is now senior vice president and loan 
officer. Long active in RMA, he was 
a director from 1954 to 1956, when 
he moved into the officer line as 
second vice president. 


The Investment Bankers 


William D. Kerr, a partner of 
Chicago’s Bacon, Whipple & Co., 
has been nominated for president 
of the Investment Bankers Asso- 


FIRST 
NATIONAL 
CITY BANE 
TRAVELERS 


CHECKS eee sate 
spendable anywhere! 


In handy denominations: $10, $20, 
$50 and $100. 


e Prompt refund if lost or stolen. 


e Cost only $1 per $100; good until 
used. 


e You keep 90% of the selling com- 
mission—and remit 10% to us! 


1 Member Federal Deposit Insurance Corporation 


9 











and so are your commodity 
loans when backed by 


AMERICAN 
EXPRESS 
FIELD 
WAREHOUSE 

EIPTS 


Wes) 
a? 
OLE ake 
i: a 
Sit 







oe 
OE, 


"2IEE gl, 
YOUR SHIELD OF PROTECTION 
Head Office: 
65 Broadway, New York 6, N. Y. 
Offices Nationwide 


Write for FREE booklet 
**Bank Loans Secured by Field Warehouse Receipts” 


19 


ciation of America. This virtually 
assures his election at the associa- 
tion’s 47th annual convention in 
Bal Harbour, Fla., in December. 
At that time, Mr. Kerr will succeed 
William C. (Decker) Jackson, Jr., 
president of First Southwest Co., 
Dallas. 


Completing IBA’s 1958-59 slate 
are the following nominees for vice 
president: William M. Adams, Braun, 
Bosworth & Co., Detroit; Warren 
H. Crowell, Crowell, Weedon & 
Co., Los Angeles; Edward Glass- 
meyer, Blyth & Co., Inc., New York; 
W. Carroll Mead, Mead, Miller & 
Co., Baltimore; and Arthur L. Wads- 
worth, Dillon, Read & Co., Ine., 
New York. 


Mr. Kerr launched his career with 
Bacon, Whipple & Co. in 1927, was 
made a partner three years later. 
He has been a governor of IBA 
since serving as chairman of its 
Central States Group in 1954. He 
was elected a vice president of the 
association last year. 


The PR Men 


E. T. (Hap) Hetzler, vice presi- 
dent of Bankers Trust Co., was 
elected president of the Financial 
Public Relations Association at the 
association’s 43rd annual convention 
in Philadelphia late last month. 
Reed Sass, vice president of The 
Fort Worth National Bank, moved 
up to first vice president of FPRA; 
Jordan J. Crouch, vice president of 
First National Bank of Nevada, 
advanced to second vice president; 
and John P. Anderson, vice presi- 
dent of First National Bank & Trust 
Co. of Paterson, N. J., was named 


ROGER D. KNIGHT, JR. 


STEWART COSGRIFF 


third vice president. John L. Chap- 
man, vice president of City National 
Bank & Trust Co. of Chicago, was 
re-elected association treasurer. 

Mr. Hetzler, 56, has been with 
Bankers Trust Co. since 1923, head 
of its public relations department 
since 1947. A former director of 
FPRA, he was elected third vice 
president of the association in 1955. 
As president of FPRA, he succeeds 
Orrin H. Swayze, executive vice 
president of First National Bank, 
Jackson, Miss. 


(For a report on the new officers 
and 84th annual convention of the 
American Bankers Association, see 
page 17.) 


MILESTONES 

Rocky Mountain Wedding 

Directors of The Denver National 
Bank and United States National 
Bank of Denver have approved a plan 
for consolidation of the two institu- 
tions under the name Denver United 
States National Bank. Subject to the 
approval of stockholders at special 
meetings this month, the consolida- 
tion will become effective January 1. 

The merged bank will have re- 
sources of more than $280 million, 
capital funds of $22 million—largest 
in the Rocky Mountain area. Top 
management will consist of Stewart 
Cosgriff, 55, chairman’and chief execu- 
tive officer; Roger D. Knight, Jr., 45, 
president; and Neil F. Roberts, 44, 
executive vice president. (Mr. Cos- 
griff comes from Denver National, 
Messrs. Knight and Roberts from 
U.S. National.) The bank will occupy 
quarters in Denver’s smart new Mile 
High Center. 





NEIL F. ROBERTS 


They'll head merged bank in Denver. 
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Change & Progress 


@ American Telephone & Telegraph 
Co. authorized Bankers Trust Co., 
manager of the Bell System’s huge 
pension funds, to invest up to 10 per 
cent of the funds’ assets in common 
stocks. Previously, the Bell pension 
funds had been confined to high-grade 
bonds. 


@ The Bank of Nova Scotia introduced 
the first comprehensive consumer 
loan and instalment credit service ever 
offered by a Canadian bank. The new 
program includes loans on signature, 
on autos (through dealers or direct) 
and on home furnishings. 


@ The First National City Bank of 
New York released the first detailed 
description of its future office build- 
ing on Park Ave. Scheduled for com- 
pletion early in 1961, the 41-story 
building will serve as a centralized 
location for the bank’s operating de- 
partments, such as check collection, 
bookkeeping and accounting. 


@ The Hanover Bank announced that 
it, too, will move a substantial part of 
its operations—including the personal 
trust division—from the Wall St. area 
to Park Ave., where it is constructing 
a 30-story building. Hanover also ex- 
pects to occupy its Park Ave. building 
early in 1961. 


@ Merrill Lynch, Pierce, Fenner & 
Smith, which has 119 partners, re- 
vealed that it is planning to incor- 
porate. At present, only 51 of the 655 
member firms of the New York Stock 
Exchange are incorporated. 


@ Bank of the Southwest joined the 
fast-growing list of banks providing a 
pooled investment trust service for 
smallish pension and profit-sharing 
plans. ,The new trust includes both a 
fixed income fund and a common 
stock fund. 


@ Northwestern National Bank of 
Minneapolis announced that it plans 
to establish a small business invest- 
ment company under provisions of the 
Small Business Investment Act of 
1958. The new law authorizes banks 
to invest up to 1 per cent of their 
capital and surplus in such companies. 


@ Brown Brothers Harriman & Co. 
marked its 140th anniversary. One of 
the few surviving private banks, 
Brown Bros. does a commercial bank- 
ing, brokerage and investment ad- 
visory business, has been a member 
of the New York Stock Exchange 
since 1882. 
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INTER-COUNTY TITLE 
GUARANTY AND MORTGAGE COMPANY 


Yesterday’s doubt is made today’s 
certainty with 
TITLE INSURANCE 


OFFICES IN 16 CITIES 


NEW YORK, NEW JERSEY, CONN., 
MASS., MARYLAND, OHIO, 
INDIANA, FLORIDA, DELAWARE, 
KENTUCKY, VIRGINIA, WEST VA. 
AND DIST. OF COLUMBIA 


NEW YORK CITY OFFICE 
111 BROADWAY, N. Y. 6, N. Y. 
BArclay 7-2700 


Thomas H. Quinn, President 
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The word (pron: NAVA-HO) comes from a small valley where 
early Spaniards first met members of this tribe of Indians. Navajos 
simply refer to themselves as “the people”. In those earlier days 
they apparently thought they were everybody. These days, they are 
certainly somebody, to say the least. In the last two years, they have 
received nearly 90 million dollars for oil, gas and uranium rights 
on their vast reservation. And they've set up a substantial fund to 
assist new industries which will locate in their part of northeastern 
Arizona and provide better employment for their people. 

There are other people in Arizona, too: scientists, craftsmen, 
tourists, farmers, cowboys, and just about 
any variety you're looking for. More of 
them move in every day. The population 
regularly makes a sucker out of the census- 
taker. 

Some mighty good things are happening 
to Arizona’s people out here in the sunshine. 
“Arizona’s Bank” will be glad to answer 
any questions. 


Largest Bank in the Rocky Mountain States 
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The Most Trusted Man in Town 


Everybody knows a banker holds a 
position of trust. But, few people 
realize how much faith is placed in 
him. Sometimes even the banker is 
unaware of the load he carries. 
Hundreds of men talk to him freely 
about their income. Others confide 
personal and business secrets. Fami- 
lies place their future in his hands. 
It’s all done as a matter of course. 


Member 
Federal Deposit 
Insurance 
Corporation 


A banker’s position in his com- 
munity is so trusted that it’s never 
even thought of . . . so trusted it’s 
taken for granted. 

At City National, we’ve helped 
hundreds of bankers around the 
country serve the customers that 
trust them. We’ve transferred funds, 
had property appraised, and acted 
in estate matters. And we’ve tried 


to do the job as well as the men we 
work for would do it themselves. 
Maybe you, too, could use a 
strong partner in Chicago . . . one 
who would do a job for you the way 
you wanted it done. If you would like 
to learn of the service we can give, 
why not phone us or come in and 
see us next time you’re in Chicago. 
We’d like to do business with you. 


Criunrw WATIONAL BAN K 


AND TRUST COMPANY OF CHICAGO 


208 South La Salle Street « FRanklin 2-7400 
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The American Bankers Association and the U.S. Chamber of Commerce both are 
calling for an amendment to the Employment Act of 1946 that would make avoidance 
of inflation an explicit responsibility of the Government. 

The Employment Act is the basic guide to national economic policy. It 
pledges the Government’s efforts "to promote maximum employment, production and 
purchasing power." But it makes no explicit mention of general price stability. 

In many quarters, this is taken to mean that Congress considered avoidance 
of inflation less important than the maintenance of high levels of output and 


employment. The act even has been construed as condoning or subscribing to a 
policy of continuing inflation. 


Says ABA (in a statement released this month by Jesse W. Tapp, chairman of 
Bank of America and chairman of the association’s Economic Policy Commission) : 

"At the time the Employment Act was passed, there was a widespread fear, 
based on experience during the 1930s, that the nation would have great difficulty 
in achieving a high rate of resource use under peacetime conditions. This 
doubtless explains why so much emphasis was placed on maximum employment and 
output, without apparent recognition of the importance of safeguarding the buying 
power of the dollar. 

"Developments since then, however, have emphasized the need for the 
Federal Government to be concerned with inflationary as well as deflationary 
dangers. In view of these recurring threats to the value of our money, it would 
be highly desirable to amend the act with a straightforward declaration that 
avoidance of inflation is one of the primary objectives of public economic policy. 

"Such an amendment would in no sense weaken the other objectives mentioned 
in the Employment Act, but would reinforce and support them. The goals of 
maximum output and employment, a satisfactory rate of growth and reasonable price 
stability are inseparably interdependent. No one of them can be achieved on a 
sustainable basis without the other two. Conflict would exist only if we were to 
push any one of them to an extreme instead of seeking the best possible ’mix’ or 
balance which would result in a good over—all performance of the economy." 


The Chamber notes that such an amendment would provide only a general 
policy declaration that must be carried out by specific monetary, budgetary and 
market policies. "But it would set the Government’s sights on the right target." 


Two other prime legislative goals of ABA for the coming year were 
indicated in the remarks of Lee P. Miller as he accepted the association 
presidency last month (page 17). Mr. Miller expressed his hope that ABA can 
secure passage of the Financial Institutions Act, and secure an industrywide tax 


reserve for bad debts, "possibly 4+ of 1 per cent per annum with an over-all 
ceiling of 5 per cent." 
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ONLY BURROUGHS GIVES YOU a 
COMPLETE ELECTRONIC VERIFICATION € @ 


EVERY SINGLE ITEM 


ELECTRONIC proof that all checks and all deposits are posted 
to the correct accounts in one run. 


PROOF of correct balance computation and extension. 
PROOF of correct register accumulation. 
PROVED electronic reading. — 


PROOF that the electronic and mechanical components are in 
agreement. 


PRINTED audit control. 


How’s that for a boon to your bookkeeping! Yet, the ability to provide true 
single posting electronically is only one among many exclusive advances built 
into the Burroughs Electronic Bank Bookkeeping Machine. Advances that 
give it the power to produce more work in less time with greater accuracy 
and lower cost than anything else in existence or in sight. 


Call our nearby office for full details without obligation. Burroughs 
Corporation, Burroughs Division, Detroit 32, Michigan. 
Burroughs—TM. 


B® Burroughs Corporation 


Burroughs 


“NEW DIMENSIONS / in complete bank automation” 
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A Bank 


ws as strong 
as tts staff 


Which means you’ll find no 
stronger bank in Texas than First 
City National. 


Many of our officers have grown 
up in the Bank; others were brought 
in to round out our capabilities with 
their specialized knowledge. Their 
names are familiar to bankers across 
the nation. Collectively, they form 
a staff outstanding for its experience, 
initiative and leadership. 


When you select your Houston 
correspondent, keep this in mind. 
From an exceptionally strong staff, 
you can expect exceptionally helpful 
correspondent service. 
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ABA CONVENTION REPORT 


Problems . . . Personalities . . . Program 


The 84th annual convention of the American Bankers Association was 







marked by a great deal of sound thinking on the economy and inflation and 


uite clearly, the great majority 
Q of bankers attending the big 


84th annual convention of the 
American Bankers Association in 
Chicago last month were: 

@ Optimistic about the general out- 
look for business, but worried about 
the danger of inflation. 


@ Optimistic about the general out- 
look for bank earnings, but worried 
about.competition in the savings end 
of their business from savings and 
loan associations and mutual savings 
banks. 

Inflation fears showed up in many 
of the formal addresses (page 20), as 
well as in countless between-sessions 
conversations. A convention resolu- 
tion stressed the need for “a vigorous 
and growing economy, -free from 
threats of serious inflation or de- 
flation which sap economic vitality 
and hinder progress, and in which 
price stability is recognized as essential 
to maximum employment and pros- 
perity.”’ Other resolutions in this area: 
@ Held that ‘the flexible monetary 
and credit policy of the Federal Re- 
serve System is essential to combat 
inflation and deflation.” 


@ Pledged ‘‘the support of efforts to 
return the Federal budget to a basis 
consistent with economic stability and 
the avoidance of inflation.” 


@ Pledged “full cooperation with the 
Treasury in orderly financing of new 
and maturing debt obligations . . . 
under conditions of threatening in- 
flation and a desire of investors for 
liquidity.” 

On the inflation question, organized 
banking presented a solidly united 
front. On the proposed ‘‘Roth amend- 
ment” to the ABA constitution, it 
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on change and progress in banking. 






was split almost down the middle. 


Aggressively pushed by Arthur T. 
Roth, president of The Franklin Na- 
tional Bank of Long Island, this 
amendment would have _ excluded 
mutual savings banks from member- 
ship in ABA (BANKERS MONTHLY, 
Sept. 15). 

As expected, the association’s Ex- 
ecutive Council recommended to the 
general convention disapproval of the 
Roth amendment. The open debate 
that followed was sometimes bitter, 
sometimes humerous, always spirited. 
Summed up Mr. Roth: 


“Every one here believes in tax: 


equality except the mutuals. Those 
not here who agree with the mutuals 
are the savings and loan associations. 


It also was marked by internal strife. 





Although the s-vings and loan asso- 
ciations are absent, banks have re- 
ported that savings and loan asso- 
ciation customers are calling them to 
keep the mutuals in ABA. They want 
the mutual column to remain in ABA 
so they will not be taxed. . 


“Tell me, how can we expect the 
mutuals to use their ABA membership 
in any other way except to oppose tax 
equality? The time is long overdue to 
forget the approach and to consider 
with dead seriousness the consequen- 
ces. Just because the mutuals have 
been in ABA from the beginning is no 
reason to defer passage of the amend- 
ment. 


“In the early days there were no 
income taxes. However, the passing 





ABA’'S REMINGTON & MILLER 
They head strong 1958-59 team. 
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TAX EQUALITY’S ROTH 


years have brought about an ever- 
widening gap between the rising com- 
mercial bank tax rates now at 52 per 
cent and the continual tax exemption 
of the mutuals. Meanwhile, the mu- 
tuals, membership in the ABA has 
paid them a very handsome return. 
With 4 per cent of the dues and mem- 
bership, the mutuals are given 12 per 
cent representation on ABA com- 
mittees and other official ABA bodies. 
With this undue influence the mutuals 
have succeeded in capitalizing on 
tradition at the expense of the com- 
mercial bank progress... 


“Do the mutuals suggest that they 
are willing to compromise their 12 
percent of deposits bad debt reserve 
exemption? Will they agree to a re- 
duction to 8 or 5 per cent? Will they 
agree to be taxed? Will they? No, no, 
never. Of course not. What they want 
is delay... 


“In conclusion keep this single 
thesis in mind: ABA will never be able 
to deal with savings and loan asso- 
ciations as long as mutual savings 
banks have ABA membership.” 


Leading the opposition to the 
amendment were two former ABA 
presidents: Robert V. Fleming, chair- 
man of The Riggs National Bank of 
Washington, D. C.; and Fred F. 
Florence, chairman of the executive 
committee of Republic National Bank 
of Dallas. Said Mr. Fleming: 


“To eliminate the mutual savings 
banks from membership in this Asso- 
ciation will not cure the taxation pro- 
blem. It is simply a splitting off of a 
section of our Association who have 
been valuable members, who have 
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UNITY’S FLEMING 
After a hard fight, both sides claimed victory. 


served on important committees, who 
have been constructive; and I have 
been assured by their leaders that they 
are willing to sit down and work out 
this tax situation among ourselves, 
and then with the Secretary of the 
Treasury, the Bureau of Internal Re- 
venue, and the Ways and Means Com- 
mittee of the House and the Finance 
Committee of the Senate. 


“T believe it would be a step back- 
ward to approve this amendment.” 


Declared Mr. Florence: “‘This de- 


‘cision is one which involves the very 


integrity and standing and usefulness 
of our Association. We have before us 
a proposal to deny membership and 
even throw out a respected segment of 
this great American ‘banking system. 


“My friends, I counsel you that the 
problems that we have in the Asso- 
ciation are not so far different from 
those of other associations and groups 
where there are many opinions and 
many honest differences of opinion. 
But wise counsel would impel us to 
settle those differences within our own 
organization and within our own 
family, constituting the entire segment 
of American banking.” 

Chief spokesman for the mutuals 
was William A. Lyon, president of 
Dry Dock Savings Bank, New York, 
and president of the National Asso- 
ciation of Mutual Savings Banks. 
Said he: 

“*You hear a lot about differences of 
view between us, but you haven’t 
heard much of it from the other di- 
rection, about the many things on 
which we fully agree. These things in- 
clude things educational, things pro- 


UNITY’S FLORENCE 


SAVINGS BANKS’ LYON 


fessional, and things legislative. There 
are many of them. We in savings 
banking have old and strong ties to 
the ABA. Our ties are practical, and 
they are sentimental, too . .. One 
does not break these old ties lightly 
or indifferently suffer them to be 
broken. 


“I submit to you that victory on 
this resolution would be as hollow for 
those who do the restricting as it 
would be bitter for those who would 
be evicted. And so at the same time 
that we urge that this amendment be 
defeated, we wish it to be known that 
we stand ready in the old-fashioned 
ABA way to sit down with others and 
to try to work out any differences that 
may exist between us whatever they 
may be.” 


Delegates went to the polls during 
the recess of the first general con- 
vention session, amid rumors of a 
large “‘drive-in’’ vote (i.e., bankers not 
registered at the convention but 
nevertheless entitled to vote). Voting 
was by secret ballot. 


Before opening the sealed envelope 
containing the returns next day, out- 
going ABA president Joseph C. Wel- 
man remarked: “Regardless of the 
outcome of the balloting, the basic 
problems underlying this controversy 
and which found their way into this 
controversy remain unsolved. It is my 
earnest hope that we will close ranks 
and solve them .. . It is my further 
plea to you that any personal animosi- 
ties generated here will die with the 
close of this convention.” 


There were 1,445 votes for the Roth 
amendment, 1,520 against. The 
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NEARLY 3,000 BANKERS went to the polls to vote on Roth amendment. The 
amendment needed a two-thirds vote, got 48 per cent. 


amendment needed a two-thirds vote, 
or 1,977. 


Though it rejected the mutuals 
ouster, the membership of ABA 
plainly was aroused over the whole 
question of taxation of financial in- 
stitutions. Resolved the convention: 
“The continued existence of inequity 
in taxation of financial institutions 
calls for intensified efforts by elected 
officers, appropriate committees and 
staff. It is the declared policy of the 
membership of this association that 
the elimination of inequity in the tax- 
ation of financial institutions be ac- 
tively sought.” 


In sharp contrast to the hassle over 
savings banks, the election of ABA 
officers for 1958-59 was a calm, non- 
controversial affair. Able, affable Lee 
P. Miller, president of Citizens Fidel- 
ity Bank & Trust Co. of Louisville, 
stepped into the presidency, succeed- 
ing country banker Joe Welman (who 
in the face of obvious difficulties had 
turned in a thoroughly workmanlike 
job). 

Elected vice president of ABA—a 
post that automatically leads to the 
top spot a year later—was John W. 
Remington, president of Lincoln Ro- 
chester Trust Co. and a former presi- 
dent of ABA’s Trust Division. Elwood 
F. Kirkman, president of The Board- 
walk National Bank of Atlantic City, 
was reelected association treasurer. 


Named to head ABA’s National 
Bank, State Bank, Savings and Mort- 
gage, and Trust divisions were (in 
that order): Hulbert T. Bisselle, 
president of The Riggs National Bank 
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of Washington, D. C.; Louis E. 
Hurley, president of The Exchange 
Bank &. Trust Co., El Dorado, Ark.; 
Louis B. Lundborg, vice president of 
Bank of America; and Carlysle A. 
Bethel, vice chairman and senior trust 
officer of Wachovia Bank & Trust Co. 


Some of the best current thinking 
on the economy and on change and 
progress in banking is contained in the 
formal addresses made before the 
convention. Following are key ex- 
cerpts: 


Must War on Inflation 


Joseph C. Welman, outgoing president 
of ABA and president of the Bank of 
Kennett (Mo.): 


7 IS A TRIBUTE to the democratic 

quality of the American banking 
system that you cast your lot with a 
small-town country banker. To me, 
this symbolizes the vitality of this 
Association—the ability of banks and 
bankers with varied interests and 
problems to work together for a more 
useful and effective banking system. 
It is indeed fortunate that so many 
big men—big men in big banks and 
big men in little banks, and they exist 
in surprising and gratifying numbers 
in both types of institutions—have 
been willing to lend a hand when 
called upon. 


No responsible group in the nation is 
openly tolerant of inflation, but it is 
alarming that so many groups—in 
their own way—are willing to pursue 
selfish ends that serve merely to feed 
the fires of short- and long-run infla- 


JOE WELMAN opens sealed envelope 
containing final vote count. 


tion. The effectiveness of our defense 
effort—indeed our very survival 
will depend in the long run upon the 
basic ability of our economic system to 
retain its superiority over the Soviet 
system. I believe that our nation’s 
fiscal situation is more serious today 
than at any time in the past century 
because, generally speaking, the pub- 
lic is unaware of the meaning of our 
expanded program of defense expen- 
ditures. 


Our people should know and accept 
the fact that, in the long run, inflation 
impedes efficiency, diverts resources 
from productive uses into speculation, 
creates disparities in standards of 
living, threatens individual and na- 
tional security, and—in general— 
saps the vitality of an economy. No 
government can over a long period 
spend more than it receives, and no 
people can consistently demand more 
than they produce. 


One of the greatest opportunities of 
banking for service to our country is 
the exercise of leadership in support- 
ing those in government in elected 
and appointed capacities when they 
try to take steps to reduce the in- 
flation dangers and in the encourage- 
ment of and cooperation with all 
citizen groups which take or can be 
persuaded to take an interest. Bankers 
must be in the front lines in the 
seemingly never ending battle. 


In my opinion, all of us can make a 
greater contribution to the future of 
America by telling people how to pre- 
vent inflation than by encouraging 
them to believe they can live with it. 
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Want to save 2 to 4 days on clearances? 
Well, it’s easy. Here’s how it’s done: 


At 
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q Of Our clearances go air mail direct to our own 
ew correspondents. They, and their customers, 
Vx depend on this speedy service. It’s the fast- 
Q est there is—consistently. 

~ To give you an idea how useful our corre- 
Se spondents find this service: we're clearing 
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more than 700,000 checks every day. That’s 
enough to make a pile 300 feet high, or about 
as tall as a ten-story building. That’s a lot of 
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checks. And a lot of service. It’s also just 
another example of our interest in continu- 
ally improving the quality of banking service. 
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> ¥Y If you’re not using our fast air mail clearance 
— . . 

re] system, just write or call (LOcust 8-1700) 
4 First Pennsylvania. We’ll be glad to tell you 


how you can put it to work for your bank. 


32 offices— 
Serving more people more ways 


than any other Philadelphia bank 


First Pennsylvania 


Banking and Trust Company 
Banking since 1782 
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Debt Management Goals 


Robert B. Anderson, Secretary of the 
Treasury: 
| AM SURE that there is agreement on 
the fundamentals applicable to 
activity in the government bond 
market. Fluctuations in market prices 
and yields serve an important function 
in our private enterprise economy, and 
legitimate dealer activity is important 
and necessary. 


The experience of last summer, how- 
ever, has focused attention on certain 
unhealthy features of market activity; 
in particular, the participation of 
market operators whose only object is 
to secure a quick profit. Speculative 
activity of this sort makes no contri- 
bution to the breadth, depth, or 
resiliency of the market. On the con- 
trary, it is destructive of these quali- 
ties. We must all give continued 
thought to the ways in which a re- 
currence of such excesses can be 
avoided. 

However, we must recognize that 
there are other major forces behind 
the recent decline in bond prices. It 
is these fundamental factors which 
provide the fuel for speculative activ- 
ity, regardless of what short-run cir- 
cumstances may set it off. Permanent 
relief from speculative excesses can 
occur only when the basic conditions 
giving rise to fears of either creeping or 
runaway inflation are recognized and 
dealt with. 

As I see it, the problem of how to 
maintain a healthy government secur- 
ities market is one which must be 
attacked cooperatively by all of us— 
banks, dealers, institutional and other 
private investor groups, as well as the 
Treasury. Huge as its operations are, 
the Treasury (unlike municipal and 
private borrowers) employs no un- 
derwriters in the usual sense of the 
term. The underwriting responsibility 
is, in effect, shared by the entire 
financial community. Within this com- 
munity, the Treasury’s debt manage- 
ment goals are, I believe, fairly well 
understood. 


It is recognized that the Treasury 
should rely as little as possible on debt 
ownership by the commercial banking 
system. It should make every effort to 
lengthen the debt so as to keep the 
number of financing operations at a 
minimum. In addition, it should 


generally conduct its operations so as 
to interfere as little as possible with 
the freedom of action of the Federal 
Reserve in its monetary operations. 
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PRIVATE ENTERPRISE'S PROCHNOW 
Two great questions. 


The Role of Government 


Herbert V. Prochnow, vice president of 
The First National Bank of Chicago: 


JN COUNTLESS areas we now turn to 

government where we did not do so 
a generation ago. To paraphrase 
Shakespeare, ‘“‘The fault, dear Brutus, 
is not in our stars, but in ourselves” 
that government grows bigger and 
bigger. 


We condemn the expanding role of 
government over the world, but we 
encourage it here. With one hand we 
work to reduce the role of government 
in our economic life. With the other 
hand we work even harder to increase 
it. We ask for a reduction in govern- 
ment expenditures, but not where it 
would affect our business. We demand 
that government expenses be cut, but 
not for the federal projects in our own 
communities. On one day we write 
our Congressman to reduce govern- 
ment expenses and taxes. The next 
day we write urging him to bring home 
the federal bacon to our communities. 


CONVENTION NOTES 


This year's ABA convention reg- 
istration (10,600-plus) ranked 
second only to the 1922 gathering 
. . . Next year, ABA will hold its 


convention in Dade County, Fla., 
which of course includes the Miami 


Beach resort area. The dates: © 
Oct. 25-28 ... In 1960 it will 
be New York City, Sept. 18-21. 








Unless we propose to be the biggest 
economic sitting duck in history, we 
need to recognize that no nation grows 
stronger by continual emphasis upon 
more leisure and less work. The sur- 
vival of our society depends upon 
hard work, thrift, and personal sacri- 
fice, and not upon leisure, extra- 
vagance, and personal indulgence. It 
is folly for us complacently to assume 
that the communist system will 
shortly fail from sheer incompetence 
and inherent weaknesses. Its leaders 
have said emphatically that through 
work and sacrifice they will achieve 
leadership in education, in science, in 
industry, and in world power. We 
need all the economic strength we can 
command by hard work, thrift, and 
energy in this critical struggle. 


Two great questions confront us: 

First, in the years immediately 
ahead will we limit the role of govern- 
ment to those functions which private 
individuals cannot perform as well, or 
will we as a people gradually become 
less self-reliant, less willing to assume 
responsibilities, and seek increasingly 
the delusive shelter and deceptive 
security of government? 


The second question confronts all of - 
mankind, and the answer to it may 
well determine the survival of the 
Free World. Will the masses over the 
world forsake their freedom, destroy 
the ideals which make the good 
society, and give up even their re- 
ligious faith in their fierce determina- 
tion to achieve social and economic 
progress rapidly—or will it be possible 
within the framework of freedom to 
achieve social and economic progress 
for the restless masses, to enrich and 
exalt man in contrast to the state, and 
to hold securely to those priceless 
values in a free society that lie far 
beyond goods and guns? 


Loan Loss Reserves 


Ray M. Gidney, Comptroller of the Cur- 
rency: 


WE HAVE long recognized the need for 

a bad debt reserve formula not 
limited to the loss history of the in- 
dividual bank, as under the present 
formula, but applicable to every bank 
upon the basis of the consolidated loss 
experience of all banks. 


A study has been made of “‘Reserve 
for Bad Debt Losses on Loans’’ in all 
insured commercial banks which 
points up the need for a more adequate 
formula. The study disclosed that the 
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BANKING FORMS 
WITHOUT CARBONS 


NCR PAPER DOES ITI...produces cleaner, clearer copies 


Financial institutions everywhere are 
discovering the advantages of using 
new NCR Paper, recently developed 
by the research laboratories of the 
National Cash Register Company. De- 
posit slips made of this amazing new 
paper provide cleaner, clearer dupli- 
cates without using carbon paper or 
even any carbonization. 

NCR Paper provides extra protec- 
tion for you. Since no carbon need be 


ANOTHER PRODUCT OF 


inserted, you can be positive that all 
necessary information will appear on 
all copies. And with NCR Paper, 
duplicates cannoli be altered without 
detection. 

Non-smearing NCR Paper elimi- 
nates smudging of copies and is easy 
to handle because it requires no flimsy 
carbon inserts. The ordinary ball-point 
pen makes copies that are clear and 
easy to read. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039,OFFICESZIN 121 COUNTRIES 
October 15, 1958 


HELPING BUSINESS SAVE MONEY 


Have your forms printed on NCR Paper by 
your present forms supplier. You'll be pleased 
by the easy way NCR Paper produces 
multiple copies that are cleaner and clearer! 


Phone your present forms supplier, 
today, for further information “ma 











COMPTROLLER GIDNEY 
Needed: a new formula. 


average ceiling amount which may be 
accumulated in reserves for bad debts 
by commercial banks under the 
present formula is 2.43 of eligible 
loans. This study takes into consid- 
eration only the loss experience of 
banks which survived the depression 
years of the early thirties. It revealed 
substantial inequities between com- 
mercial banks having high loan loss 
experience factors and those having 
small factors. To illustrate the spread 
between the high and low loan loss 
factors, a particular bank is permitted 
under the present formula to establish 
reserves for bad debts equal to 24 per 
cent of its eligible loans while another 
bank has a loan loss factor of only 
0.002 per cent. 

Mutual savings banks and savings 
and loan associations are permitted to 
develop tax-free reserves up to 12 per 
cent of total deposits or withdrawable 
accounts of their depositors or share- 
holders, and are allowed as deductions 
against taxable income all dividends 
or interest paid. Such a formula is 
more favorable by far than the for- 
mula under which commercial banks 
operate. 


Bank Capital 


Jesse P. Wolcott, chairman of the Fede- 
ral Deposit Insurance Corp.: 


JF OUR OUTPUT continues to grow at 

an average annual rate of approxi- 
mately 4 per cent a year, we may 
expect that deposits will grow at 
about the same rate. Any faster rate 
of deposit growth would, of course be 
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inflationary—a development we must 
make every effort to avoid—while 
any slower rate of growth in deposits 
could be deflationary. Assuming, then, 
a 4 per cent growth rate of deposits, 
we can estimate that our banks in 
1983 will have more than $600 billion 
of deposits, compared with approxi- 
mately $230 billion today, and that 
there will be a corresponding growth in 
bank assets. Growth of this order of 
magnitude is not only quite probable 
but desirable. Nevertheless, it may 
give rise to certain new banking prob- 
lems and perhaps accentuate some 
old ones. 


The bank capital problem comes 
first to mind. With the deposit and 
asset expansion I have indicated, we 
will need to have approximately $30 
billion of new capital added to our 
banking system by 1983 if we. are 
merely to retain the present ratio of 
capital to total assets. Judging from 
the record of recent years, which in- 
dicates that banks have been able to 
maintain, and even slightly improve, 
capital ratios, it would appear that 
there is no serious problem in store, 
so long as our goal is limited and so 
long as present practices do not 
change. In other words, we must con- 
tinue our present rate of additions to 
capital if we are to remain in approx- 
imately the same relative position we 
are in today. 


The difficulty is that the present 
capital level is not sufficient, and is 
likely to become even less satisfactory 
as years go by. The reason for this is 





INDUSTRY'S MITCHELL 
Onward & upward. 











FDIC’S WOLCOTT 
Needed: new capital. 


that the banking system will have to 
participate vigorously in the financing 
of the economic growth which this 
nation must and will have during the 
next quarter-century. The present 
level of capital relative to bank assets 
would be reasonably satisfactory in a 
situation similar to that which existed 
just after World War II, in which a 
large proportion of bank assets was 
invested in securities of the United 
States Government. This is not the 
case today, and it is even less likely 
to be the case in years to come. 


Whither GNP, Spending? 


Don G. Mitchell, chairman and president 
of Sylvania Electric Products, Inc.: 


HERE is every indication that the 
1957-58 adjustment has been only 
a little less severe than the recession of 
1948-49 and 1953-54. However, the 
current recovery seems considerably 
sharper than the others— perhaps too 
sharp, from the standpoint of the 
dangers of inflation. The turn-around 
came in April and the Gross National 
Product hit $428 billion in the second 
quarter, and probably reached the 
rate of nearly $440 billion in the third. 
Now I'll lead with my chin with a 
prediction: I believe that the fourth 
quarter not only will exceed the pre- 
vious record rate of $4451% billion in 
the third quarter of last year but will 
reach nearly $450 billion. 

Since the end of the war, most of us 
in industry have spent the greater 
portion of our time building our or- 
ganizations and expanding our capac- 
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Government Bond Service... 


WITHOUT 


OOKING for fast service in Governments? Call the Bond 
Department at The First National Bank of Chicago! 

We maintain a primary market, so under normal conditions 
we are able to give you an immediate bid or offering. And, be- 
cause the bank carries a substantial position in Government 
Issues—including Treasury Bills and Notes—it is in a position 
to act without delay. 


The men in The Bond Department are veterans in the bond 
business. They have the experience and the facilities to make 
transactions easier for you. As a correspondent you may au- 
thorize us to make charges or credits to your account. 


If you do not already have a correspondent relationship 
with this bank, why not get in touch with us now? We'll be 
glad to explain in detail this and many other services available 
to you. One of our men will call at your convenience. 


The Government Bond Department 
Phone: FRanklin 2-6800—Ext. 358 or Chicago LD 92, LD 93, 
LD 155, or LD 313 


The First National Bank of Chicago 


Dearborn, Monroe and Clark Streets ¢ Building with Chicago since 1863 


MEMBER F.D.1I.C, 
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ity, and we didn’t have any choice. 
We spent more money on new plant 
and equipment than ever before in 
our history. If we hadn’t, we would 
have ended up in the cellar, because 
our competition sure as_ shooting 
wasn’t standing still. However, capac- 
ity periodically pulls ahead of demand, 
and you have to slow down your 
capital spending. This is precisely 
what triggered off the recession last 
year. But the two are back in phase 
again, and capital spending should 
begin to turn upward by year-end, and 
I wouldn’t be surprised to see it reach 
the annual rate of $31 billion in the 
fourth quarter. 


That total is going to keep on 
climbing. It will have to keep on 
climbing if we want to keep increas- 
ing and improving our productive 





capacity, which is the very key to the 
continued growth of our economy and 
our standard of living. 


Whither Stock Prices? 


Paul |. Wren, vice president of Old 
Colony Trust Co., Boston: 
MANY companies are reporting larger 
orders and higher sales. Some of 
these have conducted a program of 
tightening up their operating methods 
and cutting overhead costs. A reduced 
labor force may be able to produce 
more items than the original group. 
These factors, together with a prob- 
able smaller increase in labor costs in 
1958 than 1957, could very easily wid- 
en the profit margin on an increasing 
sales volume. If the trend in sales 
continues, some companies could show 
better earnings in the second half of 


GOVERNMENT ° STATE * MUNICIPAL 
HOUSING AUTHORITY 
PUBLIC REVENUE BONDS 





EQUIPMENT TRUST CERTIFICATES - 


PUBLIC UTILITY, INDUSTRIAL & RAILROAD BONDS 
INVESTMENT STOCKS 


Knowledge, Experience, Facilities for Investors 


R. W. Pressprich & Co. 


Members New York Stock Exchange 
48 Wall Street, New York 5, N. Y. 
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INVESTMENT ANALYST WREN 
A wait-and-see attitude. 


1958 than in the same period of 1957. 
In the minds of some stock buyers, 
this fact justifies the present level of 
common stocks. 


It has been said that a rapid in- 
crease in stock prices cannot develop 
unless higher earnings and dividends 
are being anticipated. Some increase 
appears to be in the offing. However, 
industrial stocks have already ad- 
vanced almost 25 per cent from the 
lows of last year. I find myself in- 
clined to take a wait-and-see attitude 
before plunging into the stock market 
at this time. 


Accounts which have been under 
our supervision for a period of time 
continue to hold common stocks in a 
substantial amount, even after two or 
three cutbacks in the amount held. 
In most of them, common stocks are 
still over 60 per cent of the account 
valued at market. In pension and prof- 
it-sharing trusts where new money 
is being added with considerable 
regularity, some part of the increment 
is being used to add to equities. 


In other words, I do not believe that 
a trustee can afford not to own some 
common stocks, but I find it difficult 
to justify increasing the proportion at 
this level of the market. In the mean- 
time, municipal bonds are selling at 
the lowest price for many years, 
particularly when the after-tax return 
is taken into consideration. Also corpo- 
rate bonds with nonrefundable pro- 
visions are being offered at attractive 
rates. 





(Continued on page 50) 
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Investment Survey 
Governments « Municipals * Corporates 
By William B. Hummer 


Secretary of the Treasury Robert B. Anderson made a strong appeal to America's 


bankers last month. He urged them to encourage greater purchases of Governments b 


nonbank financial institutions—"even if better yields can be found elsewhere." 

Secretary Anderson detailed fiscal 1959’s financing job: $23 billion rollover 
of regular bills, four times yearly; $49 billion of other maturing issues to be 
refunded; $12 billion deficit to be financed. 

"The size of our financing program increases the urgency of our obligation to 
finance as large a part of our requirements as possible outside the commercial bank-— 
ing system and thus minimize the inflationary pressure of deficit operations." 

But the Treasury is confronted with difficult statistics in outlining its 
goal. Nonbank—financial-—institution holdings of Governments have dropped sharply in 
recent years. Government trust funds, which added $20 billion to holdings in the past 
decade, no longer will be net buyers because benefits and other payments are exceed— 


ing receipts and there will be a decline in holdings this year. Adding to the strain 
are mounting redemptions of Series F and G bonds. 


All of this suggests the threat that, as the Treasury’s debt management prob-— 
lems intensify, commercial bank purchases of Governments may increase with the Fed 
being called upon to provide necessary reserves——a very inflationary picture. 

This threat need not become reality, said Secretary Anderson. Placement of a 
greater proportion of the Federal debt outside the banking system and lengthening the 
average maturity of the debt still are prime goals. 

"The market for Treasury securities, apart from savings bonds, is to a large 
extent an institutional market. The flow of personal savings today goes predomi- 
nantly through institutions—-insurance companies, savings banks, savings and loan 
associations and pension funds," commented Mr. Anderson. 

"When the great institutional holders of the nation's savings do not buy 
Treasury securities, the Treasury must turn to the commercial banks. This means in- 
creased bank credit, a larger money supply and new inflationary pressures. To the 
extent that inflation results, the customers of these savings institutions are among 
the chief victims. Some tell us, as in the case of inflationary wage and price in- 
creases, that the actions of a single institution in a competitive market have little 
effect. It cannot, some tell us, buy Treasury bonds to fight inflation when its com— 
petitors are obtaining better yields elsewhere. 

"Our conduct cannot be guided exclusively by these considerations. Since it is 
the goal of financial institutions to help protect the purchasing power of savings 
entrusted to them, they must look not only to the immediate results of their actions 
but to the ultimate economic consequences as well." 


Secretary Anderson also revealed that the Treasury has launched an aggressive 
campaign to seek out new techniques of debt management. 


Help has been requested from the Treasury’s regular advisory committees of 
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investment bankers, commercial and savings bankers and insurance company executives; 
recommendations also have been requested from the Federal Reserve System and from a 
large number of individual experts. 
Officials hope these studies will lead to some productive, dramatic changes in 
improving structure, ownership and maturity of the debt, and in cutting refunding 
operations to more manageable size. 


By pricing its new issues very liberally against prevailing yields and con- 
fining its maturities to the short area, the Treasury insured success of its most 
recent cash offering: allotment on $1 billion 3 1/2s due November 15, 1959, was 35 
per cent and allotment on $2.5 billion 3 1/4s due May 15, 1959, was 44 per cent. 

Of total subscriptions, 39 per cent for notes and 17 per cent for bills came 
from nonbank investors, which pleased officials. The Treasury must raise another $2.5 
to $3 billion before the end of the year and must in addition refund in December some 
$12.4 billion of maturing obligations, of which $4.2 billion are publicly held. 

Accomplishing this successfully without permitting an excessive expansion of 
bank credit on the one hand and without soaking up excessive savings outside the 
banks on the other—as the recovery gains momentum—will require greatest ingenuity. 


Yields on money market paper, intermediates and long-term obligations of all 
kinds have continued their summer advance into early fall. 

By the end of September, the 90-day bill rate, bellwether of all short—term 
rates, had neared 3 per cent, thereby quintupling its low earlier this year. Long- 
term Treasury yields had pushed past 3.90 per cent, but the spread between these 
obligations and corporates still appeared unusually wide. 

Federal Reserve authorities appear convinced that the money supply is com— 
pletely adequate to finance a substantial new upward push by the economy. For this 
reason, less—than—seasonal additions to reserves are expected. As bank loans march 
upward and credit conditions stiffen, short-term rates should persist upward and 
perhaps the pattern of higher short-term rates than intermediate, and higher inter-— 


mediate rates than long, could again emerge. In any case, all yields seem headed up. 


The drastic, perhaps most rapid in history, downward adjustment of municipal 
bond prices has slowed. Success of many larger underwritings has been Starner in 
part to buying by individuals in higher income tax brackets. 

Nevertheless, tremendous demand for new public facilities and approval by 
voters of 80 per cent of the dollar value of all new issues submitted for approval 
indicates recent stability has been only temporary; as monetary restraint gains ef- 
fectiveness, yields should continue to forge ahead although at a more gradual pace. 


State and municipal financing in the first eight months of 1958 amounted to 
$5.4 billion, up 20 per cent from the corresponding period of 1957. 


Corporate offerings of debt securities, which month—by-—month have broken 
volume records this year to the astonishment of many economists, should continue 
heavy. Even though the market rallied following a steep downturn climaxed by offering 
of the AA-rated Sears, Roebuck 4 3/4s last month, prospects for higher corporate 
capital spending augur firming yields in months ahead. While the market is on the 
defensive, it should be noted that although today’s yields are near a 24-year peak, 
corporate bonds seldom yielded below 4.5 per cent from 1900 to 1934. 

Among the larger offerings scheduled for the next month or so are $25 million 
debentures of Cincinnati & Suburban Bell Telephone, $20 million bonds of Indiana & 
Michigan Electric and $80 million debentures of Pacific Telephone. 
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Note how the “NEW PICTURE WINDOW” accommodates vehicles of any size...from sports cars to trucks 


Meet Mosler’s ra 


the drive-in window designed for you...with your help! 
Mosler’s strikingly handsome “New Picture Window” was designed for 
and around your customers, your tellers. To ferret out all the weak points 
in existing installations, hidden cameras were used to photograph drive-in 
windows, in action, in many cities. The movements of tellers, depositors 
and depositors’ cars were charted and analyzed. Hundreds of tellers and 
customers were personally interviewed. Also incorporated into the final de- 
sign are the findings of the recent A.B.A. Survey on drive-in banking. 
From these data this radically new drive-in window was human-engi- 
neered for efficiency, comfort, economy and beauty. 


On this and the following pages we have room to show you only the high- 
lights. Write or call Mosler for complete specifications. 


ace 


Modular, under-counter accommodations gi 
flexible storage below counter, ample work spac 
above. Bay-type window offers unobstruct 
view of approaching cars. 
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Redesigned, electrically operated, deposit drawer 
stops anywhere up to 14 inches. Button extends 


it further. Drawer is draft-proof, open-end 
“tunnel” design —customers reach straight in. 


wh 


Periscope-type microphone is an integral part 
of all new high fidelity intercom that eliminates 
squeaks, echoes and squawks. The system is 
constant, not manual. 


Note room for equipment. This arrangement 
shows four drawers (one a special coin stor- 
age) and two large cabinets can be installed in 
different combinations. Sill is draft, waterproof. 
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for liking the 
“NEW PICTURE WINDO 


J. Robert Sherwood, President, Subur- 
ban Trust Company, Hyatteville, Md. 
“Old windows were designed for what 
used to be average car height. This new 
window handles all vehicles...com- 
fortably. Another improvement is the 
deposit drawer. It’s draft-proof—the 
customer reaches straight in instead of 
over and down. But most important is 
its extendability. A flip of a switch ad- 
vances it...and stops it...anywhere up 
to 14 inches. If this isn’t far enough, 
u button extends it even further. To- 
gether with all its other teller and cus- 
tomer conveniences, we think Mosler’s 
‘New Picture Window’ is a ‘must for 
® modern drive-in banking’.” 


“Lots eibiie:. ehear and soe” 
Theodore F. Scharf, Vice-President and 
Director of Operations, Marine Trust 
Company of Western New York, Buf- 
falo, New York. 

“Our architects tell us Mosler’s ‘New 
Picture Window’ blends with any build- 
ing style. And, its spaciousness lets our 
tellers work more efficiently. But more 
important is its intercom. Echoes and 
squawks of old systems mad+ our tellers 
expert at sign language. Mosler’s high 
fidelity amplifier and adjustable micro- 
phone balance for clear, easy com- 
munication. The new window’s bay 
construction allows tellers to see cars 
approaching. Its full-length skirt makes 
customers approach easy.” 


“Easy instailation” 

John W. Howie, Partner, Robert A. 
Howie, Jr. Sons, Newark, N. J., build- 
ers and consultants to Jersey's largest 
“For older windows we build a thick 
sill, about 30 inches off the ground, add- 
ing expense, and greatly reducing knee 
space inside. The ‘New Picture Win- 
dow’s’ heavy gauge, stainless steel 
‘skirt’ extends to the ground, provid- 
ing ample leg room, maximum security. 
To install, we slide in the entire win- 
dow and seal. Bolts adjust the window’s 
depth from 8 to 14 inches to match wall 
thickness. Remember, the builder first 
hears about malfunctions. Mosler win- 
dows keep complaints at a minimum.” 


Integrated Banking Equipment by 


320 Fifth Avenue, New York 1, N.Y. 


World's Largest Builder of Safes and Bank Vaults 





LEASING IS LENDING 


While the leasing of vehicles and equipment offers many 
advantages fo the lessee in special situations, as against bor- 
rowing the funds required for their purchase, bankers can only 
regard this practice as nothing more than a lending technique 
which is subject to all the established rules governing the 


extension of bank credit. 


By KEITH G. CONE 
Vice President, LaSalle National Bank, Chicago, Ili. 


EASING as a method of financing is 
not new, but there appears to 
have been a steep rise in its 

popularity in the past few years. It 
has, in fact, become so popular in 
some quarters that it seems to carry 
with it a glamour that tends to blind 
the lessor, the lessee, and in too many 
instances the bank or other lending 
agency involved, to the real facts of 
the situations with which they are 
dealing. The feeling in such cases ap- 
pears to be that the mere act of 
changing the name and the procedures 
employed in the extension of certein 
types of credit provides justification 
for relaxation or abandonment of the 
basic rules which would apply to a 
conventional lending operation. 


Any leasing arrangement that is en- 
tered into for the purpose of financing 
the purchase of anything is a loan, 
and bankers must so regard it, whether 
they are considering it from the stand- 
point of the adequacy of the security 
offered, the rates and terms applicable, 
or the moral and other hazards in- 
volved. As in the extension of any 
other type credit, the parties to a 
lease-financing arrangement should 
possess all of the qualifications that 
normally characterize a good credit 
risk. 

While leasing seems better adapted 
to the financing needs of business 
than to those of individual persons, its 
role in both fields offers promise of 
steady growth. It has its points of 
advantage which will have to be 
weighed in the balance along with 
some of its less favorable aspects. 


Corporations and businesses have 
found in leasing both an easier and 
cheaper way in which to replace and 
sell their fleets, and a means of re- 
leasing for other uses the capital that 


October 15, 1958 


had previously been tied up in them. 
This is especially true in view of the 
fact that, in most instances, the exist- 
ence of a lease does not impair their 
lines of credit. Others find leasing 
more costly, but feel that the better 
service obtainable under a leasing 
arrangement is worth the added cost. 
Users of many kinds of equipment, 
especially of the type that is con- 
stantly undergoing improvement, find 
in leasing a way to keep up with tech- 
nological progress without making a 
succession of capital outlays. 

There are three major types of mo- 
tor vehicle leases: 

1. The maintenance lease in which 
the vehicle is rented for a stated 
term, usually running from one to 
three years. The lessor agrees to 
service the vehicle, provide insurance, 
and take it back at the end of the 


KEITH G. CONE 


term with no further obligation on the 
part of the lessee. 

2. The non-maintenance lease in 
which the vehicle is rented for a stated 
term. The lessor is under no obligation 
to service the vehicle but is required 
to take it back at the end of the term 
with no further claim against the 
lessee. 

In both of the foregoing, the amount 
paid to the bank financing the lessor 
during the term of the lease is quite 
often less than the amount advanced. 

3. The net or finance lease, under 
which the bank advances the full 
cost of the vehicle. The lessor ordi- 
narily assumes no obligation to pro- 
vide service of any kind, although 
there seems to be a growing tendency 
to provide some degree of maintenance 
even in this type of lease. 

Each of these three types is suitable 
under appropriate circumstances to 
the leasing of single vehicles or fleets. 

The typically true forerunner of 
today’s individual lessee was the man 
whose professional or business use of 
his automobile was such that the ex- 
pense entailed was wholly deductible 
for income tax purposes. By leasing 
his cars, he could have the use of a 
new one each year without making 
any capital investment whatever. 


Leasing Speeds Sales 


Automobile manufacturers 
and dealers, however, weren’t willing 
to let it go at that. Manufacturers saw 
in leasing a means of stepping up car 
sales and numbers of dealers were in- 
clined to regard it as a way of obtain- 
ing the required financing without 
submitting to the exacting require- 
ments of the bank or finance com- 
pany. And in far too many instances 
that view was justified by the facts, 
for many a dealer has succeeded in 
financing a lease to an individual who 
lacked the down payment without 
which he would have been unable to 
purchase a car on conventional terms. 


It is this departure from the pattern 
originally followed in leasing to doc- 
tors, salesmen and other professional 
men that constitutes one of the less 
favorable aspects of lease-financing. 
Cars are being leased to individuals 
who, by all the time tested criteria 
known to the instalment lending busi- 
ness, would be unable to own them, 
notwithstanding the fact that there is 
no real difference between the actual 
needs of the two situations from the 
standpoint of the lender. The rela- 
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tionships ordinarily prevailing between 
cost and income and between the 
amount of the obligation and the 
equity supporting it, are forgotten, al- 
though there is every practical rea- 
son for maintaining these relation- 
ships in the case of a lease that ob- 
tains in the case of a loan. 


It quite often happens that the 
amount the bank is asked to advance 
on a lease is greater than the amount 
of income allocable for repayment pur- 
poses. The termination of such a lease 
would leave an unpaid balance on the 
loan thus secured which would have 
to be recovered either from the sale 
of the car involved or from the lessor, 
or both. It is therefore most important 
in this type of lease financing that the 
financial position of the lessor be such 
that the bank need place little or no 
reliance upon the resale value of the 
collateral for payment of any defi- 
ciency that may arise. 


Less Reliance on Security 


Banks financing the leasing com- 
pany that is doing business on this 
basis are, in the very nature of things, 
relying far more heavily on the sound- 
ness of the position of the company 
itself than would be the case if they 
were handling auto paper on a con- 
ventional recourse basis. No bank 
would think of handling recourse deal- 
er paper which obligated the buyer to 
pay only 75 per cent or less of the 
amount advanced. 


It is nevertheless a curious fact that 
banks do take from leasing companies 
whose financial structures are only 
moderately good, paper that is sup- 
ported only in part by the lessee’s pay- 
ments. And it is a still more curious 
fact that some dealers who refuse to 
sell loans with recourse or agreement 
to repurchase will support the sale of 
this much more hazardous lease paper 
with everything they’ve got. 


While there are independent leasing 
companies which aré not captive or 
otherwise connected with a dealership, 
there is nevertheless considerable in- 
terest among dealers in devising some 
means of leasing through their dealer- 
ship or forming a company for that 
purpose. In these efforts they are 
aided and abetted to a degree by fac- 
tory representatives who are repeat- 
ing their mistakes of previous years in 
persuading their dealers to extend 
unrealistic terms in the guise of this 
new lending device. 


All of these considerations should be 


taken into account in dealing with 
leasing companies in general, but they 
apply with particular force to com- 
panies that engage at all extensively 
in maintenance leasing. 

Another leasing technique which is 
far more acceptable to both the cor- 
porate lessee and the bank handling 
the paper involved is sometimes called 
the finance lease. The basic document 
here is a master lease in which are set 
out the general terms of the agree- 
ment. Any vehicles subsequently sold 
or supplied are brought within the 
terms of the master lease by supple- 
mentary agreements or schedules. 


The major responsibility of the les- 
sor under this type of lease is to buy 
and sell. The lessee assumes liability 
for all costs related to the transaction 
as well as any deficiency that may 
arise when the vehicle or vehicles 
involved are finally sold. A major 
weakness of the plan, although it 
should by no means preclude its use, 
lies in the fact that the lessee has very 
little control over the amount of such 
deficiency. 

The payments scheduled in a finance 
lease usually include provision for a 
specific rate of depreciation of the 
canitalized cost, which in most in- 
stances is the amount advanced by 
the bank. A rate commonly em- 
ployed for this purpose is 2 per cent 
of the base price per month. Full de- 
preciation at this rate would, of 
course, require a period of 50 months. 
The lessee’s use of the vehicle, how- 
ever, seldom if ever extends over that 
long a period, so the use of this rate 
serves mainly as a means of calculating 
the depreciation allowable for income 
tax purposes. An additional percent- 
age of the base price is included in the 
monthly payment as a service charge 
out of which the financing and other 
costs are recovered by the lessor com- 
pany. In some instances provision is 
also made for a buying and selling fee. 


The lessor companies using this type 
of lease usually are moderately capi- 
talized and do business only with top- 
rated companies which they know to 
be acceptable to their banks as the 
direct obligor. They are thus enabled 
to finance huge fleets notwithstanding 
their nominal net worth. One such 
company, in fact, is known to be leas- 
ing 9,000 cars, although its statement 
shows a deficit capital position of some 
$60,000. Profits of these companies de- 
rive primarily from fees received for 
buying and selling the vehicles in- 
volved. 
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Their overhead is relatively small since 
all other costs, including the financing 
charges, are borne by the lessee. 


The independent lessor whose busi- 
ness consists mainly or altogether of 
maintenance leasing makes its own 
arrangements for the credit required. 
It usually provides the lending bank 
with a note secured by a chattel 
mortgage along with an assignment of 
the amounts due under the lease. 
While it would appear that improved 
control may be had by requiring that 
payments be made directly to the 
bank, that is not a uniform practice. 


Leasing companies that are owned 
or controlled by dealers customarily 
purchase their cars from the parent 
company on a conditional sales con- 
tract, sometimes accompanied by a 
note, assigning as additional security 
the monies due under the lease. 


If the finance lease meets the re- 
quirements of supervisory authorities 
it may be purchased without recourse. 
The technicalities involved in this 
procedure, however, are such as to 
necessitate careful study by counsel 
and approval of the documents em- 
ployed by the supervising authority 
concerned. The lease in this case would 
be handled in much the same way as 
would the purchase without recourse 
of a conditional sales contract, but it 
would be more complicated because of 
greater complexity of the documents 
involved. Suffice it to say here that 
the obligation of the lessee must be 
fully as unqualified in the case of a 
finance lease purchased without re- 
course, as in that of a conditional sales 
contract or note and chattel mortgage 
so handled. 


Rates Must Be Realistic 


The matter of the adequacy and 
fairness of the rates charged by both 
the bank and the lessor is, of course, 
of fundamental importance, but there 
is considerable evidence that it hasn’t 
yet received the careful thought and 
analysis to which it is entitled. There 
have been a number of approaches in 
the past ten years to the question of 
the rates that can and should properly 
be charged by the lessor, and by no 
means all of them have been well 
founded. As has too often happened 
in other fields, the uninformed and 
inexperienced have tried to declare 
themselves in on what had all the 
surface indications of being a good 
thing. With little or no practical 
knowledge of the factors making up 
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their ultimate costs, they have adopted 
unrealistic rate structures that, to the 
informed, could offer no possibility of 
yielding an operating profit. 


The one best way to handle this 
type of competition, of course, is to 
let it eliminate itself, as it inevitably 
will. To attempt to meet it on its 
own terms is to invite the same fate 
or some modification of it, but there 
have been many such attempts not- 
withstanding. Many who had been 
established in the business on a sound 
basis have permitted these Johnny- 
come-latelys to come in and upset the 
market to the disadvantage of all. 
And not the least of the harm done 
has come to the lessee who has been 
the seeming beneficiary of this un- 
sound rate competition. For the lessee 
who is relying for his profits on the 
maintenance of an untenable rate 
structure is inevitably headed for 
trouble. 


Used Car Profits Undependable 


Involved in the determination of 
maintenance lease rates are the cost 
of the vehicle, its maintenance, insur- 
ance, overhead, and the term and 
timing of the lease. Until a few years 
ago, lessor companies took into consi- 
deration in establishing their rates the 
estimated profit at which the vehicle 
would be sold at the termination of 
the lease. Until about 1952 it was 
possible not only to make such a 
profit but to chalk it up as a capital 
gain, with the result that most leasing 
companies showed a loss on operations 
but a sufficient gain on the sales of the 
vehicles returned to thém to cause 
the operation as a whole to show a 
profit. 


But this manner of calculating 
profits proved to be unsound indeed. 
A drop in used car prices, along with 
the decision of the Bureau of Internal 
Revenue that these profits were tax- 
able as ordinary income, has given 
many leasing companies some trying 
times. The effect of this practice is 
still reflected in the rate structures of 
a number of them. It is difficult to 
adjust to a realistic basis after the 
public has become accustomed to bar- 
gains to which it is not entitled. 


Not sufficiently considered is the 
effect on the adequacy of the rate 
charged of the relationship that exists 
between the effective date of the lease 
and the year model of the car. A car 
leased in the middle of a model year 
offers greater likelihood of returning 





in a period of depressed used car mar- 
ket conditions, than one leased at the 
beginning of that period, and the dif- 
ference might readily amount to as 
much as $20.00 per month over a 
twelve-month period. The same prin- 
ciple would apply in the case of leases 
running 15 or 18 months. 


The adequacy of the rates charged 
the leasing companies by their banks 
requires the same careful analysis. To 
consider first the rates charged for the 
financing of maintenance leasing, a 
leasing company with a good solid net 
worth obviously lends an element of 
safety to the transaction which is 
properly reflected in the rate. On the 
other hand, if the lessees consist for 
the most part of individuals, handling 
costs will closely resemble those of re- 
tail financing, and the rate should be 
fixed accordingly. 


This type of financing does not in 
and of itself deserve a preferred rate, 
and every element of cost must be 
carefully weighed, along with the de- 
gree of risk involved, in working out a 
proper charge. Costs may be lowered 
by streamlining the procedures em- 
ployed, as in the case of situations in 
which auditing and accounting con- 
trols permit the handling of leases in 
block, although disturbances that 
arise within the block tend to neutral- 
ize the saving thus effected. 


Prime Rate Not a Factor 


The area in which there appears to 
be the widest variation of rates is that 
of the finance lease, in which the 
credit of the lessee is really the basis 
upon which the transaction rests. Be- 
cause the lessee is sometimes a large 
corporation that can borrow any- 
where at the prime rate, there is a 
tendency to relate to the prime rate 
the charges made for carrying finance 
leases. This is not realistic for the 
reason, in the first place, that the costs 
of handling the two types of credit are 
not comparable. The prime rate ap- 
plies only to short term credit, where- 
as that which we are considering here 
is a revolving credit which may con- 
tinue for as long as five years. While it 
is possible to insert in the leasing 
agreement a provision protecting the 
bank against a tightened money 
market, it is nevertheless locked in to 
a considerably greater degree by a 
finance lease credit than it would be 
by a commercial credit. 


It is suggested, that the rates that 
may be properly charged for finance 
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lease credit accommodations can be 
best be determined by those who are 
thoroughly familiar with the proce- 
dures and other factors affecting the 
cost of handling such deals. If the 
quality of the credit is such as to make 
it possible to dispense with these pro- 
cedures and to handle the loan on a 
purely commercial basis, that is an- 
other matter, but it is a rare risk that 
would warrant such treatment. Rates 
on the great bulk of this type of credit 
should be fixed on a basis that is ap- 
propriate to the facts, pretty much 
without regard for the momentary 
level of the prime rate. 


The amount which may safely be 
advanced by the bank is dependent 
upon the circumstances surrounding 
the lessor and the type of lease in- 
volved. Generally speaking, the lessor 
will be able to buy his vehicles for the 
dealer’s factory price plus an amount 
ranging from $25.00 per car upward. 
In no instance should the advance ex- 
ceed that cost. On the contrary, the 
wiser course would be to limit such 
advances to a maximum percentage 
of the lessor’s cost. It is customary, 
however, to advance the total cost of 
the vehicle to the lessee in the case of 
the finance lease involving top-rated 
fleet credits. 
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provides complete privacy of phone conversation. Even those seated at your desk cannot 
hear a word you say. 


The Hush-A-Phone also prevents phone talk annoyance—quiets the office; midst surrounding 
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Thousands of executives are using the Hush-A-Phone and bankers are especially enthusiastic. 
Write for literature. Available in colors. Use permitted by F. C. C. ruling. 


HUSH-A-PHONE CORP. és Madison Avenue, New York (6, N.Y. 


It is worth noting in passing that 
the trend toward a higher relative 
level in the volume of leasing has its 
implications for the used car market. 
There is a tendency, as was proved by 
last year’s experience, for fleets built 
up on a yearly basis to flood the mar- 
ket immediately after the introduction 
of new models. : 


All of the advantages that flow from 
vehicle leasing, and more, extend into 
the field of equipment leasing. Of ma- 
jor importance here is the added 
working capital made available for 
other uses. Procedures in the two 
fields are much the same: the leasing 
company obtains the equipment, ar- 
ranges for its installation, passes on 
to the lessee any manufacturer’s war- 
ranties and service agreements, and 
arranges the financing. 

The “sale-leaseback,’”’ however, as- 
sumes a somewhat different form. 
Under the terms of this arrzngement, a 
company sells its equipment to the 
leasing company, then leases it back, 
over a term of years. This, of course, 
has the effect of converting certain 
fixed assets into an equivalent amount 


(Continued on page 50) 
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Benefiting from the constant- 
ly increasing consumption of 
electricity, higher rates and oth- 
er factors, electric utility reve- 
nues, earnings and dividends 
are in a steady uptrend. 


The stocks of Southern Cali- 
fornia Edison and The South- 
ern Company appear especially 
attractive for trust investment 
right now. 


By RAYMOND WM. TREIMER 


N the rotating markets of the past 
few years, the prices of equities 
representing nearly every indus- 

try have taken their turns in and out 
of public favor. From electronics to 
oil to uranium to motors and on 
through the list, as one group ad- 
vanced the former leader retreated. 

Throughout it all, equities of pub- 
lic utility corporations, and especially 
those of electric power companies, 
plodded steadily onward and upward. 
Undisturbed by frequent market insta- 
bilities and untouched by momentary 
overenthusiasm, they come closest to 
reflecting at all times their inherent 
values. 

The Dow-Jones indexes tell the 
story. In only two years out of the 
past ten have the utilities declined, 
and then the dips were only slight. 
On the other hand, both industrials 
and railroads sank sharply in four of 
the past ten years. Last year, while 
the utilities were virtually unchanged, 
industrials declined 13% and railroads 
skidded 37%. 

The past few months witnessed the 
phenomenon of rapidly rising prices 
of industrial and railroad stocks in the 
face of discouraging earnings and divi- 
dend news. Investors were willing to 
believe the prognostications of pos- 
sible distant profits which might or 
might not be realized. 

On the other hand, the prices of 
electric power company equities were 
and still are well supported by current 
earnings and return. Such securities 
appear to provide well assured and 
growing income and to be relatively 
safe havens for investment funds. The 
returns offered by utility shares in 
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Common Stock Analysis 


ELECTRIC POWER COMPANIES 


general could not be duplicated except 
by assuming a much greater degree of 
risk. 


Inherent stability of electric power 
company securities is but one of the 
many reasons why bankers favor such 
equities for the foundation segment of 
trust portfolios. 

During the first quarter of 1958 (a 
“‘recession’”’ quarter), the entire in- 
vestor-owned electric power industry 
recorded total energy sales 0.9% 
ahead of the similar 1957 quarter, 
while total electric operating revenues 
rose 4.9% and net income jumpéd 
6.4%. 

Latest available figures are for the 
week of August 16, 1958. Production 
of electric power in that week 
amounted to 12.9 billion kilowatt- 
hours, compared with 12.4 billion for 
the same 1957 week. In 1946, the 
average was only 4.2 billion. 


Responsible for the excellent reve- 
nue increase are: 


@ The steady rise in population, 
family units and homes. 


@ Continuing invention and _ utiliza- 


tion of new residential and industrial 
appliances. 

(Great expectations are held for the 
new heat pump which, if brought into 
general use, could triple the amount of 
electricity presently used in the aver- 
age home. The heat pump needs no 
water pipes, fuel lines, bulky cabinets, 
fuel bins or storage tanks. It heats or 
cools, dehumidifies the air, filters out 
dust and dirt.) 

@ Higher rates and more equitable 
rate bases as a result of recent com- 
mission rulings and court decisions, 
except in the New England states. 
Even the California commission, which 
has been considered among the strict- 
est in the country, has adjusted the 
rate of return upward in a number of 
decisions last year and this. It al- 
lowed a 6.9% rate of return on Pacific 
Lighting Gas Supply Co. and a 7.138% 
return on Southern Counties Gas Co. 
Last October it allowed Southern Cali- 
fornia Edison a basic rate of return 
of 6.25%, which compares with a 
5.9% rate allowed in the company’s 
1954 case. Moreover, to the basic 
rate of return of 6.25% the commis- 
(Continued on page 44) 





SOUTHERN CALIFORNIA EDISON GENERATING STATION AT EL SEGUNDO 
Net income figures for 1958 should make good reading. 
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These overseas correspondents know intimately the full 
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be of benefit to your bank and to your customers engaged in 
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Try it with checks . . . statements . . . any items up 
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Reliant Microfilmer handles any recording job! 


Est worker?—you bet! The Reliant photo- 
graphs up to 400 checks a minute. Especially 
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without slip-ups. 


For instance, should two items be stuck 
together—Reliant’s high-speed automatic 
feeder stops them right in the feeder, so your 
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biggest cause of missed pictures. 
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plus feature after another. 
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Kodamatic In- 
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operator index 
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Documents are 
fed to machine 
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right to hand. Every detail of the Reliant has 
been thought out. Even film loading is easier. 


Recordak Microfilm is available with or 
without processing charge included to suit your 
particular situation. 


Here’s an invitation to job-test the new 
Recordak Reliant Microfilmer with unique 
Kodamatic Indexing. Use it for 30 days 
without obligation to buy or rent. All without 
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coupon today. 

“‘Recordak’’ is a trademark 
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sion, in effect, added a “trend allow- 
ance” of 0.12%, thus making a gross 
rate of return of 6.37%. 

J. W. McAfee, president of the Edi- 
son Electric Institute, observed re- 
cently: “In fulfilling their basic mis- 
sion of protecting customers from 
poor service and unfair charges, utili- 
ty commissions have also recognized 
the importance of assuring fair treat- 
ment for investors. This is not only 
because investors make up a large 
part of the public themselves, but be- 
cause good service depends upon in- 
vestor willingness to supply funds to 
the utility for the continued expan- 
sion of facilities and service.” 


Final net income results benefit 
still further from 1) the interest 
credit on construction, 2) deferred 
taxes—a temporary savings in Federal 
income taxes resulting from the use of 
accelerated depreciation in tax re- 
turns, and 3) a favorable cost curve 
resulting from utilization of more ef- 
ficient generating capacity, better load 
factors, higher consumption per cus- 
tomer and heavier customer density. 

Increased operating efficiency and 
the expanding consumption of elec- 
tricity by residential customers have 
helped utility earnings, and, at the 
same time, have been responsible for 


lowering the average price of residen- 
tial electricity to about 34% of its 
1916 price. During the past ten years, 
the cost of residential electricity has 
risen only one-third as much as the 
cost of living index. 
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SOUTHERN CALIFORNIA EDISON 


Total 
Oper. 
Revs.* 


$ 95.6 
100.1 
104.7 
117.9 
126.6 
139.5 
153.7 
176.6 


Per Share—— Approx. 
Earn- Divi- Price 
ings dends Range 

$2.03 $1.50 31-25 
3.19 1.75 36-29 
3.18 2.00 37-31 
2.92 2.00 35-32 
3.27 2.00 39-34 
2.68 2.00 39-33 
3.06 2.00 47-38 
3.32 2.30 55-45 

195.0 3.48 2.40 54-45 
1957 =217.1 3.12 2.40: 52-45 


1958 «235.5 a3.37 b2.40 c¢57-50 


*Millions. a-12 months ended June 30. 
b-indicated rate. c-Through Sept. 30. 


1948 
1949 
1950 
1951 
1952 
1953 
1954 
1955 
1956 


Utilities expect to continue doubling 
their size every decade. In 1957 total 
output was 631 billion kwh compared 
with 256 billion in 1947. In the past 
seven years the investment by elec- 
tric companies in plant and equipment 
has risen nearly twofold from about 
$19 billion in 1950 to $36.5 billion at 
the end of last year. 

Two electric power companies whose 
securities appear especially attractive 
for trust investment at the present 
time are Southern California Edison, 
an operating company, and The South- 
ern Company, a holding company. 
Both operate in rapidly-growing areas, 
receive congenial cooperation from 
regulatory bodies, are ably and ag- 
gressively managed, and present fa- 
vorable financial figures which indicate 


ON 


ALABAMA POWER DAM ON TALLAPOOSA RIVER 
The Southern Company: recent growth is but a prelude. 


continued growth of earnings, assets, 
output and dividends. 


As indicated by its name, Southern 
California Edison Co. serves the rap- 
idly-growing and heavily-populated 
area in and near Los Angeles and Tu- 
lare counties, but excluding the city of 
Los Angeles. Customers served by the 
company numbered nearly 1.5 mil- 
lion as of June 30, 1958. The increase 
in population since 1950 in Southern 
California Edison’s territory has been 
about 65%, compared with 34% for 
the state of California and 14% for 
the United States. 


The company owns and operates 25 
hydroelectric plants and nine steam 
electric generating plants. Total ef- 
fective operating capacity is 2.9 mil- 
lion kilowatts, of which 77% is steam. 

Kilowatt-hour sales for the company 
for the first six months of 1958 ex- 
ceeded those of the same period of 
1957 by 2% despite a 32% slump in 
sales to the steel industry and a 24% 
drop in use by the automobile indus- 
try. The important aircraft industry 
boosted kwh usage by 11.5% to help 
hold total industrial sales to a net 1% 
drop. Sales to residential customers, 
meanwhile, gained 8% and commer- 
cial sales rose 12%. 


Revenue Breakdown 


Revenue from electric sales has in- 
creased steadily from less than $140 
million in 1953 to $235.5 million in the 
12 months ended June 30, 1958. Such 
revenues for the most recent period 
were derived as follows: 37% domes- 
tic, 27% industrial, 22% commercial, 
7% railways and public authorities, 
5% agricultural and 2% miscellane- 
ous. 

Net income figures this year should 
make good reading, as they will reflect 
the increased rates authorized in Oc- 
tober 1957 by the California Public 
Utilities Commission. The commission 
permitted an average 1114% rate 
boost, to produce $25 million of ad- 
ditional revenue annually. The de- 
cision allowed a rate of return of 
6.37%, compared with a rate of 5.47% 
earned on a normalized basis over the 
12 months ended July 30, 1957, under 
previous tariff schedules. 


Although the rate increase has been 
in effect for less than a year, its in- 
fluence is shown in recent figures. For 
the 12 months ended June 30, net in- 
come amounted to $36.4 million com- 
pared with $31.6 million for the cal- 
endar year 1957. 
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banker with a white elephant 


New banking quarters should be an asset. 

But when a new quarters project is 
entrusted to an unspecialized designer, it 
can be a liability. As one banker told us: 
“I’ve got a white elephant on my hands. 
Operating costs are up, operating effi- 
ciency is less than I expected, and I’m 
not getting the new business I should.” 

His designer simply lacked the prac- 
tical banking know-how it takes to create 
an efficient, profit-making bank. 


When you choose Bank Building Cor- 
poration, you can be sure that your new 
quarters will be planned, designed and 
built for maximum results—for more new 
business, greater operating efficiency, 
lower operating costs. Bank Building’s 
team of skilled, experienced specialists 
knows your problems and how to solve 
them—because they’ve completed over 
3,300 successful financial projects. And, 
it costs no more to get the best! 
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OF (MERICA 
ST. LOUIS, 1130 Hampton Avenue 


NEW YORK «+ CHICAGO «+ AUSTIN 


* SAN FRANCISCO + ATLANTA 


Operating Outside the Continental U.S. as: Bank Building Corporation, International + Subsidiary: Design, Inc. 


Bank Building clients who 
opened in their new quarters 
in 1956 increased deposits an 
average of 9.24%, compared to 
2.89% national average gain. 
For further details, write for 
“What Happens to Business 
After a Bank Modernizes?" 











Earnings per share of common stock 
increased from $2.03 a share in 1948 
to $3.12 in 1957 and are expected to 
approximate $3.60 in 1958. 

Dividends on the common stock 
have been paid without interruption 
every year since 1909. Current 60c 
quarterly disbursement, paid since 
1955, provides a yield of about 4.4% 
and compares with 37\4c paid ten 
years ago. 

In his report to stockholders at the 
company’s annual meeting last April, 
President Harold Quinton ex- 
plained the dividend payout policy: 
“‘As an overall policy, a dividend pay- 
out each year of something closely 
approximating 70% of earnings is be- 
lieved to be sound for this company 


. .. the dividend should be high 
enough to support . . . the integrity of 
the selling price of new offerings of 
common stock. It must be high 
enough to continue to maintain a high 
investment quality in the stock, and 
to attract additional investment in 
new common stock. 

“On the other hand, the dividend 
should not be so great a part of avail- 
able earnings as to weaken the junior 
equity investment in the business. 
This would result, eventually, in 
higher common stock money costs 
and higher bond money and preferred 
money costs. We also believe maxi- 
mum reasonable continuity of the divi- 
dend rate is important, as it will tend 
to minimize market fluctuations, and 


THE SOUTHERN COMPANY SYSTEM 


Relative 1957 contributions of subsidiary operating companies to 
parent company earnings and dividend income. 







Gulf Power Coe 7.9% 
(Dividends 7.6%) 


Georgia Power Co. 3% 
(Dividends 13.7%) 


(dollars in millions) 


Equity in net income of subsidi- 
aries (after preferred dividends): 


Alabama Power Co......... $15.0 


Georgia Power Co.......... 15.4 
CHile PONOE Gk. 65 s'cie ciis'eis's 2.8 
Mississippi Power Co........ 2.8 

$36.0 


Dividends received from subsidi- 
aries: 


Alabama Power Co.........$11.0 
Georgia Power Co......... 11.7 
Gulf Power Co............. 2.0 
Mississippi Power Co........ 2.1 

$26.8 









therefore will attract the more perma- 
nent investor. 

“For this reason, we believe no in- 
crease should be made in the dividend 
until it may be reasonably anticipated 
that such increased rate, in the ab- 
sence of a serious economic depression, 
may be maintained for a number of 
years, whether or not it is more or less 
than 70% of the recorded earnings.” 

Thus, no dividend increase is likely 
in 1958, but one is quite possible next 
year. 

Southern California Edison experi- 
ences no difficulty in obtaining suffi- 
cient funds to finance its expansion 
program. On August 25, the company 
sold $50 million of 454% first and re- 
funding mortgage bonds, due 1983. 

Halsey, Stuart & Co. Inc. won the 
issue for $50,114,950, paid to South- 
ern California Edison. In less than a 
half-hour Halsey, Stuart successfully 
sold the entire issue for $50,556,500 to 
the public, through its underwriting 
group. In open-market trading the 
bonds immediately rose to a premium 
above the offering price. Had Halsey, 
Stuart not entered their bid, the bonds 
would have been taken by Blyth & 
Co., Inc., whose price was only 
1/1000% below that of the winner. 


Integrated Holding Company 


Another well-situated electric power 
utility which serves a fast-growing 
area is The Southern Company. This 
integrated holding company was 
formed in 1947 when the SEC ruled 
that certain electric properties in the 
states of Alabama, Georgia, Florida 
and Mississippi formed an integrated 
system and could be retained under 
common control. The Southern Com- 
pany owns all outstanding common 
stock of, and controls, Alabama Pow- 
er, Georgia Power, Gulf Power and 
Mississippi Power. Contributions of 
net income and dividends of each to 
The Southern Company are shown in 
the accompanying pie-chart. 


A population in excess of 6.5 mil- 
lion in an over-all territory covering 
120,000 square miles is served. The 
number of electric customers con- 
nected to the system has approxi- 
mately doubled in the past 10 years. 


Other ten-year results for The 
Southern Company are striking: elec- 
tric energy sales increased 158% to 18 
billion kwh; consolidated operating 
revenues were up 143% to $254.5 mil- 
lion; consolidated net income in 1957 
amounted to $34.8 million, three times 
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but when the sun goes down, this bee knocks off. PNB doesn’t. 

PNB’s round-the-clock transit operation works day and night. 
We handle one of the largest volumes in the country, with a 
speed and organization that save transit time for correspond- 


ents—as your own comparison of date-stamps will show you. 
“Busy as a bee”? No—busy as PNB... helping correspondents. 
How can we help you? 
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the comparable figure for 1947. The 
common equity ratio increased from 
23% to 34% of consolidated capitali- 
zation. Long-term debt was reduced 
from 57% to 54% of total capitali- 
zation, and preferred stock dropped 
from 20% to 12%. Book value per 
share of common stock rose from 
$9.36 to $15.03. 


Per share earnings climbed from 91c 
in 1948 to $1.65 last year. And the 
rising trend shows no sign of halting. 
For the 12 months ended Aug. 31, 
1958, operating revenues of $266.2 
million were 9% above those for the 













































































12% higher; and earnings of $1.74 per 
share of common stock were 12% 
above the $1.56 recorded for the 12 
months ended Aug. 31, 1957. 


Bright Future 


Yet according to the company’s 
May 1958 Statistical Report, “Many 
well-informed people consider that the 
South’s remarkable growth during the 
past decade is but a prelude, and that 
still greater advances are yet to come. 
Certainly, there is every reason to be- 
lieve that the last half of the twentieth 
century belongs to the South!” 





THE SOUTHERN COMPANY 





similar previous period, while consoli- 


The Southern Company is taking 
dated net income of $36.9 million was 


steps to assure that it will receive its 
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Another Cummins First! 


The NEW Cansamatic automatically 
feeds, cancels, and stacks in sequence 
—400 checks. a minute. 

Now you can permanently cancel 
ALL checks... the new Cansamatic 
holes permit further automatic proc- 
essing of either punch card or mag- 
netically coded checks... the clean- 
cut perforation is confined to 3 tabu- 
lating columns. 

Permanently cancel ALL checks 
for 100% protection for you and 
your depositors! 

For full facts, write for illustrated 
new booklet on CANSAMATIC. 
| Cummins 
Cummins-C' Co 


nm 
4740 North Ravenswood Avenue, Chicago 40, lilinois 

























































































(Consolidated) 

Total Per Share——— Approx. 

Oper. Earn- Divi- Price 

Revs.* ings dends Range 
Wee STIG S SAGE Gin. eksses 
1949 125.3 1.28 0.70 12-10 
1950 130.7 1.07 0.80 14-10 
1951 151.1 104 0.80 13-11 
1952 163.9 1.18 0.80 17-13 
1953 180.2 1.24 0.80 16-14 
1954 193.8 1.29 0.80 19-16 
1955 209.5 1.35 0.90 21-18 
1956 227.5 1.54 1.00 23-19 
1957 254.5 1.65 1.10 26-20 
1958 «266.2 al.74 b1.20 33-25 
*Millions. a-12 months ended Aug. 31. 


b-Indicated rate. c-Through Sept. 30. 


full share of this expected growth. 
Expenditures for property additions 
in 1957 totaled $124.6 million. The 
figure for 1958 will be about $161 
million and for the three-year period 
1958-60 around $505 million. 

Last year 164 large manufacturing 
plants made aggregate capital invest- 
ments of $250 million and provided 
jobs for more than 16,000 persons in 
the service area. Industry is diversi- 
fied. About 24% of the industrial load 
goes to textiles, 12% to the extraction 
and fabrication of primary metals, 
11% to chemicals, 7% to food and 
kindred products, 6% to stone, glass 
and clay products, 4% to each of 
transportation equipment, paper and 
allied products, lumber and wood 
products, 2% to rubber products, and 
the remaining 26% primarily to trans- 
portation, communication, govern- 
ment and other public utilities. 


Yet only 29% of total electric oper- 
ating revenue is derived from indus- 
trial users. Some 35% is obtained from 
the more stable residential category 
and 27% from commercial users. 
Other groups take 9%. 

The Southern Company’s president 
Harllee Branch, Jr., estimates that 
earnings per share of common stock 
will rise again in 1958 to a new high 
of $1.80. As the quarterly dividend 
rate was hiked last January from 
2714c a share to 30c, a yield of about 
3.7% is provided, although the divi- 
dend payout ratio remains at a mod- 
est 67%. This is the fourth consecutive 
year of dividend increase. Manage- 
ment is on record as believing that 
the next decade will show a rate of 
progress for the company commensu- 
rate with that of the past ten years. 
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Edson A. Oberlin, Jr. 


4 c 
discusses the question 


of internal security 


“‘All banks have a very definite responsibility to the 
community. People have placed their trust in us and 
we must therefore use every known means of protect- 


ing their resources. Certainly any method should 


include provision for adequate internal controls. 


“Inherent risk in dealing with cash and securities 
must be recognized. External protection is given by 
vaults, time locks, burglar alarms, careful planning 
and caution in receiving and paying cash. Internal 
protection deserves the same careful consideration. 


“Temptation should be reduced to a minimum. It 
has been said that embezzlers are made, not born. 
Too many banks allow their employees to be tempted. 
It is good management and simple justice to our em- 
ployees to maintain adequate internal controls. 


“‘Adverse publicity hurts everyone connected with 
a bank and deals a blow to its Public Relations Pro- 
gram, however good it may be. In my opinion, those 
in charge of internal security are as important to 
Public Relations as any public contact person. 


“They say Public Relations begins at home and 
diligent and competent internal security can well be 
the basis of a successful program.” 


INA’S PORTFOLIO OF PROTECTION FOR BANKS 


with the Card-it Bank Audit Plan will 
help your bank follow Mr. Oberlin’s sug- 
gestions. For details ask any agent of the 
Indemnity Insurance Company of North 
America, a leading underwriter of Bankers’ 
Blanket Bonds and the company which 
allows premium credits for approved audits. 


INSURANCE BY NORTH AMERICA 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA - 


October 15, 1958 
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Save 
up to 
20% 


ON INSURANCE 
FOR AUTOMOBILES 
FINANCED BY BANKS 


Vv 


Specifically designed for banks 
dealing directly with the pub- 
lic. 













































































Provides regular insurance cov- 
erage on financed automobiles 
at approximately 20% below 
standard rates. 


























The 20% saving in insurance 
cost, is equivalent on some cars, 
to as much as a 2% saving on 
an unpaid balance. 



































Offers time-saving features of 
a master policy—certificates of 
insurance and simplified rate 
charts. 





























A stock company facility avail- 
able through your local insur- 
ance agent. 
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WRITE TODAY 
FOR BOOKLET 21 


CHUBB & SON 
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HUBB & SON 


Underwriters 
90 John Street, New York 38, N. Y. 


Branch Offices 


Atlanta © Chicago ® Dallas ® Denver 
Detroit © Huntington, W: Va. © Los Angeles 
Montreal © New Orleans ® Philadelphia 
Pittsburgh © San Francisco ® Seattle 
Toronto © Washington, D. C. 


















































































































































ABA Convention . . 
(Continued from page 26) 


The Banker's Role In War 


J. L. Robertson, Governor of the Federal 
Reserve System: 


JHE MosT urgent thing at the moment 

is that responsible bank officers 
ponder the situation of their own bank 
in the event of a nuclear attack, and 
then consider what measures the bank 
can reasonably take to safeguard its 
existence and assure the discharge of 
its responsibilities to its customers, to 
its business community, and to the 
nation. 


Not all banks will come up with the 
same answers. The problems of a large 
institution serving other banks and 
corporate customers located through- 
out the country will be different from 
those of the smaller institution serving 
only its immediate locality. Appropri- 
ate measures for a bank with wide- 
spread branches may well differ from 
those having no branches. You can 
find many valuable suggestions in the 
[ABA] pamphlets which have been 
issued. 


.If the plans we make now—while 
there is time—should enable us to re- 
eonstruct a banking system that 
ould perform at even a fraction of our 
.present capacity and efficiency, that 
Pcould make the difference, on that 
dreadful day, between the survival of 
western civilization and its: destruc- 
tion. 


I think you have already inferred 
that I regard the job of planning for a 
banking system that could be recon- 
structed among the ruins of nuclear 
bombing as second to none in our 
planning for the continued existence 
of a free society on this planet. Like 
you, I find the job distasteful, frustrat- 
ing, and complex—but not insur- 
mountable. It is with real regret that 
I give you my opinion that American 
banking has not, to date, set its 
shoulder to the wheel in a real con- 
certed effort to get this job under way. 


As bankers, you have a large por- 
tion of the responsibility for seeing 
that we have the necessary machinery 
to assure sound money in all cir- 
cumstances. This is not just a “fair 
weather’’ responsibility, to be shifted 
to the government in time of trouble. 
The American people look to you for 
protection and for leadership—both 
in peace and in war. This is a role 
you cannot, you must not, you dare 
not decline. 


Leasing Is . . 
(Continued from page 38) 


of current assets, thus strengthening 
its current position. It is assumed that 
the lessor includes in his rental charge 
ample provision for obsolescence and 
wear and tear, but any risk of loss 
through obsolescence in excess of the 
amount thus provided is his. 


The field in which the “‘sale-lease- 
back”’ technique may be advantage- 
ously applied is limitless; it extends 
from typewriters to movable parti- 
tions in some of our larger buildings 
and even to the buildings themselves. 
But the nature of the transaction in 
no way alters the fact that an advance 
based on such an arrangement is still 
a credit, and subject to all the consi- 
derations that apply to the making of 
conventional loans. 


Rates Deserve Close Study 


Here, again, the question of rates 
requires special treatment. While ope- 
rational costs per unit of volume are 
favorably affected by the relatively 
larger amounts in which equipment 


. financing credits are extended, these 


costs are nevertheless greater than 
those attending the handling of a 
short-term commercial credit, and the 
rate charged should be corresponding- 
ly higher. Compensating balances, 
moreover, play little or no role in the 
determination of rates applying to 
anything other than commercial loans. 


The precise extent to which rental 
payments on equipment leases are 
allowable as deductions for income 
tax purposes is pretty much deter- 
mined by the specific type of equip- 
ment leased and the period in which 
the leasing takes place. Lack of space 
precludes extended treatment of that 
phase of the subject here, beyond men- 
tion of the fact that it does constitute 
a problem that should receive close 
scrutiny by the tax counsel of the 
lending bank. 


Leasing has unquestionably become 
an established method of financing, 
and it opens up to the banks of the 
country many new opportunities for 
the safe and profitable employment of 
their funds. It goes without saying that 
these opportunities should be uti- 
lized to the fullest, and that can be 
done with benefit and profit to all 
concerned. But in this, as in every 
other financing operation, ability to 
repay is the one criterion by which the 
quality of the credit can and should 
be judged. 
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with the Burroughs Imprinter... 


evecsescces eecccecoces 


THE BEST TONIC 
HAND SORTING 
EVER HAD 


Just watch the checks fly by when that Burroughs 
Imprinter goes to work for you. It’s designed to 
bring you new standards of speed and accuracy 
in check sorting and filing. It practically elimi- 
nates missorts and misposts; saves you time and 
money, too. 


And here’re some bonus advantages of the 
Burroughs check imprinter: 


e Ina matter of minutes, your operator can turn 
out a bound book of imprinted checks. 


You can open up new accounts, fill emergency 
orders, or imprint deposit tickets handily. 
Customers are pleased when you offer personal 
checks while they wait. 


AND the Burroughs Imprinter can be modified 
on the bank’s premises to handle the magnetic- 
character encoding of checks and deposit slips 
as approved by the ABA—speeding that all- 
important first step of bank automation, 
account numbering. 


The Imprinter, made by Burroughs’ Todd 
Division and serviced through Todd’s nation- 
wide service organization, is built for heavy-duty 
precision imprinting. It’s made by people who 
design and manufacture checks . . . the people 
who know the business! There’s more that’s 
worth knowing, and there’s no time like now to 
discover all the facts. Just call your nearby Todd 
office. Or write— 


THE TODD COMPANY DIVISION, ROCHESTER 3, NEW YORK 


Burroughs 
Corporation 


“NEW DIMENSIONS / in electronics and data processing systems” 
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R. H. DORR W. H. PADGETT 


Chase International Investment Corp., 
New York: RUSSELL H. DORR has been 
appointed a vice president of this 
wholly-owned foreign financing sub- 
sidiary of The Chase Manhattan 
Bank. During the past five years 
Mr. Dorr has been a senior member 
of the staff of the International 
Bank for Reconstruction & De- 
velopment. 


Manufacturers Trust Co.,N. Y.: T w o 
newly appointed vice presidents are 
CHARLES A. BECKER and ANDREW S. 
SAWERS both of whom were formerly 
assistant vice presidents. According 
to another announcement, WILLIAM 
H. PADGETT has been elevated from 
assistant trust officer to trust officer. 


Citizens & Southern National Bank, At- 
lanta, Ga.: Newly promoted assist- 
ant vice president is J. S. HARRISON 
AIKEN, who services bank and bus- 
iness accounts in Alabama, Mis- 
sissippi, Louisiana, Oklahoma, Texas 
and Arkansas. 


J. R. Williston & Beane, New York: 
EUGENE H. DE BRONKART has joined 
this investment firm as manager of 
the corporate bond department. 


Bank of America, San Francisco: 
Recently announced promotions in- 
clude those of ROBERT W. OATES and 
DONALD T. VAUGHN to vice presi- 
dencies; KENNETH V. LARKIN to as- 
sistant vice president; and JOHN 


LUMIS to trust officer. 


R. W. OATES 






D. T. VAUGHN 
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Trust Company of Georgia: WILLIAM W. 
HIBBERD, representative of the 
bank’s bond department in New 
York, has been elected a vice pres- 
ident. 


The Canadian Bank of Commerce, To- 
ronto: GEORGE S. UNWIN, manager 
of the main branch has been ap- 
pointed regional superintendent of 
the Atlantic Region, with head- 
quarters at Halifax, Nova Scotia. 
He was succeeded by LAWRENCE 
G. GREENWOOD, formerly a _ super- 
intendent in the Ontario Region 
and was at one time manager of 
the bank’s branch at Seattle. 


L. G. GREENWOOD 


G. S$. UNWIN 


Mercantile Trust Company, St. Louis: 
In his new position as trust officer, 
HERBERT W. GREEN will have charge 
of operations and systems in the 
trust department. 


National Newark & Essex Banking Co., 
N. J.: The newly created position of 
director of public relations and 
advertising has been filled by HAROLD 
BROTHERHOOD, an assistant cashier. 
He was formerly in charge of the 
business development department 
and was replaced in that post by 
WILLIAM C. LANG. 


Texas Bank and Trust Co. of Dallas: 
JEAN R. JOHNSON has been elected 
a vice president and trust officer. 
He will be in charge of the trust 
department. ‘i 





H. BROTHERHOOD 


J. R. JOHNSON 





City National Bank & Trust Co., Kansas 
City, Mo.: Three trust’ officers who 
have been named vice presidents 
are THEODORE S. CHAPMAN, corpo- 
rate trust officer heading the corpo- 
rate division of the trust depart- 
ment; H. L. (LARRY) MILLER, per- 
sonal trust officer in charge of the 
personal trust division; and GERALD 
M. LIVELY, trust officer and head 
of the new business and promotion 
division. The title of CHARLES G. 
YOUNG, JR. has been changed from 
senior vice president and trust officer 
to senior vice president and senior 
trust officer. 


C. F. Childs & Co. Inc., New York: 
MURRAY F. BROWN, a veteran of 
26 years with this Government 
bond house, has been named ex- 
ecutive vice president. Mr. Brown 
also will continue as chairman of 
the executive committee. 


Hartford National Bank & Trust Co.: 
FRANK G. WHITNEY will become a 
senior vice president when Hart- 
ford National merges The Torring- 
ton (Conn.) National Bank & Trust 
Co. at the end of this month. At 
present Mr. Whitney is president 
of the latter institution. 


National Bank of Detroit: RAY R. EP- 
PERT, president of Burroughs Corp., 
has been elected a director of the 
bank. Mr. Eppert also is a director 
of Michigan Consolidated Gas Co., 
Michigan Bell Telephone Co. and 
Standard Accident Insurance Co. 


The Chase Manhattan Bank, N. Y.: 
Formerly an assistant director in the 
public relations and advertising de- 
partment, JAMES F. FOX, has been 
advanced to vice president along with 
ROBERT A. BIVINS and NORWELL F. 
BURGESS. The latter two are former 
assistant vice presidents, Mr. Bivins 
in the bond department and Mr 
Burgess in the bank operations de- 
partment. 





R. R. EPPERT J. F. FOX 
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When your wheat goes overseas... 


When you take your international 
trade problems to the people at The 
Chase Manhattan Bank, the services 
of a world-wide network of 51,000 
correspondent banks and branches are 
immediately at your disposal. 
Whatever, or wherever your prob- 
lem, you get the overseas help you 
need from the banker-at-the-spot . . . 
the man who has an intimate knowl- 
edge of local trade conditions and 
knows how to make them work for you. 
This is possible because Chase Man- 
hattan has a close personal relation- 
ship with its foreign correspondents. 
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use Chase Manhattan’s world-wide 
network of 51,000 bankers-at-the-spot 


Chase Manhattan and its stateside 
correspondents handle the U. S. prob- 
lems of the Bank’s overseas corre- 
spondents. They, in turn, get things 
done for Chase Manhattan in their 
own countries. Such reciprocity 
enables you to get more efficient bank- 
ing service in the markets of the world. 

Here at home, experienced men in 
the International Department sit down 
and talk things out with you person- 
ally. They work with you on a basis of 
individual analysis and imaginative 
planning. And knowing the right men 
in the right places, they can quickly 


contact the banker-at-the-spot who 
can best help you. 

If you have import or export prob- 
lems, phone HAnover 2-6000 or write 
to International Department, The 
Chase Manhattan Bank, 18 Pine Street, 
New York 15. 


THE 
CHASE 


MANHATTAN 
BANK 


Chartered in 1799 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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First National Bank of Casper, Wyo.: 
JAMES F. SHEPHERD has been ap- 
pointed trust officer in charge of 
the trust department. He was form- 
erly associated with the Northern 
Trust Company in Chicago. 


Chemical Corn Exchange Bank, N. Y.: 
Newly elected vice presidents are 
JOSEPH T. HEWITT and ARTHUR J. 
MEUCHE. Mr. Hewitt joined the 
bank in 1929 and is in the Metro- 
politan division. Mr. Meuche who 
has specialized in the pension trust 
field is the author of ‘Successful 
Pension Planning’? and many arti- 
cles on retirement and profit-shar- 
ing programs. 


California Bank, Los Angeles: J. BOYCE- 
SMITH and HERBERT D. ANDERSON 
have been named vice president 
and assistant vice president, re- 
spectively. Mr. Boyce-Smith is as- 
signed to the bank’s city division 
at the head office and Mr. Anderson 
to the bond department. 


Marine Trust Company, Buffalo, N. Y.: 
Named vice president, in charge 
of the bank’s investment portfolio, 
is WILLIAM B. DERRICK. In 1955 
Mr. Derrick became vice president 
of the Marine Midland Corpora- 
tion and he will continue to serve 
in that capacity also. 


National Bank of Detroit: Recently ap- 
pointed director of the newly formed 
Marketing Di vision is JOHN N. 
MCLUCAS, senior vice president and 


American Bankers Association 


1959 


Hotels, Philadelphia 
State Associations 


1959 
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CALENDAR OF EVENTS 


Nov. 6-7—Mid-Continent Trust Conference, Statler Hotel, St. Louis 
Nov. 17-18—National Agricultural Credit Conference, Sheraton-Fontenelle, Omaha, Nebr. 


Jan. 22-—23—wNational Credit Conference, LaSalle Hotel, Chicago 

Mar. 2-4—Annwual Savings and Mortgage Conference, Hotel Roosevelt, New York 
Mar. 9—11—Instalment Credit Conference, Conrad Hilton Hotel, Chicago 

May  14-—15—Southern Trust Conference, Birmingham, Ala. 

June 1—5—American Institute of Banking, Sheraton and Bellevue-Stratford 


Oct. 17-18—New Hampshire: Mountain View House, Whitefield - 
Oct. 19-21—Kentucky: Brown Hotel, Louisville 

Oct. 19-22—lowa: Fort Des Moines Hotel, Des Moines 

Nov. 13-15—Arizona: Pioneer Hotel, Tucson 


May 19-20—lilinois: Chase Park Plaza Hotel, St. Louis, Mo. 

June 3—4—Indiana: French Lick-Sheraton Hotel, French Lick 

June 9-—10—Minnesota: Hotel St. Paul, St. Paul 

June 15-—17—Wisconsin: Schroeder Hotel, Milwaukee 

June 18-20—Montana: Canyon Hotel, Yellowstone National Park, Wyo. 


Other Associations 
Nov. 3-—5—NABAC Annual Convention, Statier-Hilton Hotel, Dallas 
Nov. 3-—6—Mortgage Bankers Association, Conrad Hilton Hotel, Chicago 


Nov. 9-12—Robert Morris Associates 44th Annual Fall Conference, 
The Greenbrier, White Sulphur Springs, West Va. 
Nov. 30—Dec.5—investment Bankers Association, Americana Hotel, Miami Beach, Fic. 


27-29—independent Bankers Association, Sheraton Hotel, Philadelphia 





J. N. McLUCAS 





K. R. BITTICK 


R. M. SURDAM 


director, who was formerly in charge 
of the bank’s Out-of-Town Divi- 
sion. The Marketing Division will 
coordinate the bank’s marketing 
and sales efforts on the retail level. 

The activities and _ responsibili- 
ties of the Out-of-Town Division 
have been assigned to two new 
divisions, in charge, respectively, 
of EDWARD ADAMS, JR., senior vice 
president and ROBERT M. SURDAM, 
vice president. 


Idaho First National Bank: KENNETH R. 
BITTICK has been advanced to as- 






















































































sistant cashier of the Valley office 
in Eagle, Idaho. 


Lincoln National Bank & Trust Co. of 
Syracuse, N. Y.: HERBERT D. HITCH- 
COCK has been elected a vice president 
to succeed the late Clifford W. 
Cramp. He will manage the Oneida 
office. 


The Canadian Bank of Commerce: 
JOHN VALENTINE CLYNE, a former 
judge of the Supreme Court of 
British Columbia, has been elected 
a director of the bank. Mr. Clyne 
has been active in many executive 
capacities in Canadian industry and 
has also represented Canada on 
various sub-committees of the 
United Nations and the North At- 
lantic Treaty Organization dealing 
with shipping. 


The County Trust Company, White 
Plains, N. Y.: From assistant vice pres- 
ident and auditor, OTTO SALVESEN 
has been promoted to vice president 
and auditor. He has been with 
the bank since 1928. 


Mellon National Bank and Trust Co., 
Pittsburgh: Heading a number of re- 
cent appointments is that of FRAN- 
CIS S. MCMICHAEL who has been ad- 
vanced to vice president. 


Security National Bank of Long Island, 
N. Y.: Previously an. assistant vice 
president, WALTER A. DRESCHER has 
been advanced to vice president. 
Before joining Security he served 
with the Comptroller of the Cur- 
rency as a national bank examiner 
for ten years. 





CORPORATE ‘CHANGES 





Standard Pressed Steel Co., Jenkin- 
town, Pa.: CARL K. DELLMUTH, a senior 
vice president of Fidelity-Philadel- 
phia Trust Co., was elected a di- 
rector of SPS. At the bank, Mr. 
Dellmuth is in charge of research 
and development. 


Hooker Chemical Corp., Niagara Falls, 
N. Y.: THOMAS F. WILLERS, vice pres- 
ident, treasurer and comptroller, 
has been elected treasurer of the 
company’s Canadian subsidiary, 
Hooker Chemicals Ltd., North Van- 
couver, B. C. 


General Motors Corp., Detroit: HAROLD 
J. KENNEDY was appointed assistant 
treasurer-bank relations. Mr. Ken- 


nedy has been director of bank re- 


lations for GM since 1952. 
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R. G. LOCHIEL R. D. FRANKLIN 


Capital Airlines, Washington, D.C. 
RAYMOND G. LOCHIEL has been ap- 
pointed senior vice president-finance. 
Mr. Lochiel also will continue as 
treasurer and a director. His ap- 
pointment as senior vice president, 
according to the official announce- 
ment, “recognizes the growing im- 
portance of finance in preparing 
for the jet age.” 


Fruehauf Trailer Finance Co., Detroit: 
ROBERT D. FRANKLIN, formerly a 
vice president of The First Penn- 
sylvania Banking & Trust Co., 
has been named president of this 
financing subsidiary of Fruehauf 
Trailer Co. Mr. Franklin had been 
with the bank for the past 15 years. 


Studebaker-Packard Corp., South Bend, 
Ind: A. J. PORTA has been elected 
executive vice president. Mr. Porta 
had been financial vice president of 
the corporation since early in 1956. 


Pacific Telephone & Telegraph Co., San 
Francisco: DEAN ANDERSON was elect- 
ed secretary-treasurer. Mr. Ander- 
son has been an assistant vice pres- 
ident in the company’s business, 
research and development section 
since 1954. 
Mo'n'santo Chemical Co.,” St. Louis: 
PATRICK J. DOWD has been elected 
treasurer. Mr. Dowd previously was 
responsible for the corporate and 
financial aspects of Monsanto’s over- 
seas operations and investments. 


CLT. Financial Corp., New York: 
HARVEY PICKER, president of Picker 
X-Ray Corp., has been elected a 
director. C.I.T. recently acquired 
ownership of Picker X-Ray and 
its affiliated companies through an 
exchange of stock. 


American Art Metals- Co., Atlanta: 
MILLS B. LANE, president of The 
Citizens & Southern National Bank, 
has been elected a director of this 
producer of aluminum entrances and 
aluminum ; store front. components. 
Mr. Lane#@has been president of 
C&S since 1946. 
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We think of a mechanized check 
handling system as something made 
up of dependable components 
working together to provide 
improved processing. The bank 
check might not be considered a 
component in the true sense of the 
word, but perhaps the part it plays 
is even more important because it 
is the document that tells the sys- 
tem what to do. 


The flight of the check through the 
system is indeed very fast, and 
therefore it must be moved accu- 
rately if it is to provide the spark 
that activates the machinery. We 
believe, therefore, that it should be 
readied for processing by top-notch 
check makers. Tight controls will 
certainly have to be maintained in 
the printing establishment that 
produces the check, and we are 
happy to say that we have such 
controls in our nine plants. 
























Quite aside from observing good 





THE BANK CHECK SPEAKS 








production controls, we are most 
anxious to preserve the appearance 
of bank checks so that the public 
will be willing to continue to pay 
for them. Consequently, as we 
approach the task of redesigning 
check styles to provide room for 
electronic scanning, we are focusing 
on well-balanced format that will 
retain the sales appeal our checks 
now have. We do not think the 
magnetic ink characters will have 
any adverse effect on our merchan- 
dising program. 


To banks who are desirous of 
retaining the bulk of the savings 
promised by mechanized handling, 
we offer our sales programs which 
are designed to recover check costs. 
Our sales staff is well informed on 
proved procedure and is available 
at all times for discussion. If your 
bank has not as yet engaged in 
such a program, this is the time 
to start. 
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CHECK PRINTERS 


Manufacturing Plants at: 
PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 



























good first impression... 
' an enduring good impression 












WILL PAY CASH 
FOR YOUR GOLD COINS 



















Bank Signs in Bronze or Aluminum 


by U.S. BRONZE 


Impressive dignity and good taste are working 
ambassadors for you when your bank’s name 
appears in these beautifully designed and exe- 
cuted signs. Names of your Personnel on tasteful 
metal signs also assure an impression of dignity 
and stability. 


ee 


» Desk Nameplates 
Both Economical 
and Beautiful 





INDIVIDUAL LETTERS—Metal or 
plastic—in all sizes 


Perfect for permanent signs, inside 
or out. As suppliers to banks large 
and small from coast to coast, we 
offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
all signs, plates, display cases, etc. 





“Bronze Tablet Headquarters” 


UNITED STATES BRONZE sion co., inc. 


101 W. 31st., Dept. BM., New York 1 N. Y. 











we will per the following prices _ - 


Repairs Pein .50 each 
$10 Geld Eaton wiboeslcuie $18.00 each 
SRS RE 1 Macatee: $9.00 each 
SL cnn cen euecurn $25.00 each 
inode dcaosentee $ 6.00 each 
Pee So skcccnoeeaeed $ 7.50 each 


We are also seeking the following 
$50 Gold oes each 
00 each 
Prompt Remittance Guaranteed 
no mounted or mutilated coins 


send coins direct to _ - 





123 West 57th St. New York 19, N. Y. 
JUdson 2- 


One of America’s Oldest and Largest Coin Rosters, 


Coin Appraisals forBanks, Estates, Insurance Companie 
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EQUIPMENT & SERVICES 


Heller Roberts Markets New 
Stamp, Dater, Numberer Line 


This is the new Model TDC Heller 
Roberts time and date stamp with 
clock face, typical of the improved 
line of Time Stamps, Daters and 
Numberers recently announced by the 
Roberts Numbering Machine Divi- 
sion of Heller Roberts Manufacturing 
Corporation. 

The new line includes not only this 
combination stamp, but individual 
units as well. Each model comprises 
three balanced units—printing head, 
ribbon mechanism, and electric drive 

—utilizing a new hammer method of 
printing with automatic seif-aligning Other advantages claimed for the 
platens for crisp, clear impressions. new Heller Roberts units are solid 
Operation is by instantaneous paper- construction, deeply engraved solid 
trip. brass wheels and positive ratchets. 


































































































































What Do You Need ? 



























1. ACCRUAL ACCOUNT CONTROLS 36. FILING FOLDERS and SUPPLIES 
2. ACOUSTICAL EQUIPMENT 36. FLAGS—Administrative—Service 
3. ADHESIVES Gum—Paste—Tapes 37. FLOOR MATS —Lobby—Teller 
4. ADVERTISING—Financial 38. GATES and GRILLES 
5. ADVERTISING SPECIALTIES—Badges— 39. INDEX SvsTEM— e—Tabs 

Calendars— Matches 40. INK—Add =. o,* 
6. AIR CONDITIONING 41. INTER-OFFICE OMMUNICA ING SyorEMs 
7. ALARMS Toe — 42 LADDERS—Library—Vault 
8. ARCHITEC 1S and | BUIL 43. LIGHTING SYSTEMS—Desk—Fluorescent— 
9. BA! Nie — Paper Lamp 
10. BANK F FURNITURE ond 1x1 RES Cabinets 44. LOCKS 

—Chairs— Counters— Desks— Wastebaskets 45. ee nite oc hay - onl 
ll. BINDENS~Bookhoeping-Chack~Ledte’— ce ace Onctaliag Copying— 
Counts Dictating—Fording— 

12. pont carn coinMait—Sate Deposit— Letter ing Moline — umbering— 

Sta orgs Packaging— Perforating — Proof 
13. BUSINESS Fon S—Account— Bookkeeping 46. MATS—Composition—Plastico—Rubber— 

der Leal Payal Statement 47 michOFiLM 
ayt 

Ledger Legal Pay ; 48 PAPER SHREDDERS 
14. CALCULATING Caanta--Amettiesten— 49. PENS—Ball Point—Counter—Desk— 
15. CAMERAS and SUPPLIES 50. punches — Ledger 
if, CHECK PERFORMERS--PROTECTORS we 6 Clee 
ie CHECK SORTERS 52. RUBBER ce stamps and PADS 
19. CHECKING ACCOUNT PLANS and SYSTEMS * ee ae a seaside 

cr bh — — 

20. CHRISTMAS  SAvINE zg SYSTEM—Vecation— ss st ALS con = ee 
. a 57. SIGNS—Bress— Bulletin Board—Changeabie 
23. COIN and CURRENCY—Straps—Wrappers 58. sain eee Sates vier 
24. COUPON BOOKS and ENVELOPES 59. STAPLERS and STITCHERS ypew 
25. DECALS 60. STATIONERY 
a CEPOSITORES Meht ond Lenby 3. STENCILS -Addresing—Duptating— 
2. io 62. SUPPLIES General Ottice 
Se Et racnitiee 63. SYSTEMS— Accounting—Accruat—Loan— 
31. DUPLICAIORS—Machine—Sets— Supplies - eee. 
32. ENVELOPES—Bank-by- ee 65. TRAYS—Bookkeeping—Check—Coin—Cur- 

a 66 TRUCKS — Dollies. ‘onnven 
33. FANS—Desk—Exhaust—Floor 67. VAULT—Doors— Steps—Ventilstors 
34. FILES—Central—Checkh—Correspondence— 68. VENDING MACHINES 

Ticket —Expanding—Index Card - 69. VISIBLE RECORD EQUIPMENT 






— Sorting—Storage—Transter 70. WATER COOLERS 













Rand McNally and Co., P. O. Box 7600, Chicago 80, Ill. 
Please send us information on the items circled above or below. 
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The modern designs are offered in a 
choice of three colors. 

Address Roberts Numbering Ma- 
chine Division, Heller Roberts Manu- 
factyring Corporation, 700 Jamaica 
Ave., Brooklyn 8, N. Y., for further 
information. 


Banker’s Role Depicted 
in New ABA TV Film 


A new 13!4-minute motion picture 
film entitled “A Man to Know,” de- 
signed to dramatize for the nation’s 
television viewers the wide variety of 
services available at commercial 
banks, has just been produced for the 
Public Relations Council of the Ameri- 
can Bankers Association. 

The story shows, in a series of 
flashbacks, how a small-town banker 
can step in at crucial times to help 
the people of his community. In ad- 
dition to being shown on television 
stations as a public service feature, 
the motion picture will later be made 
available to ABA members for pur- 
chase or rental. 





Use of Color Prevents Error 
In Reading This Calculator 


Accurate down to fractions into the 
thousandths, this new circular pocket 
calculator is manufactured in West 
Germany and marketed here nation- 
ally by R/B crafters. 

Known as the Multor, it consists of 
two metal discs and a transparent 
plastic sliding arm which multiply, 
subtract, hold numbers, figure, add 
and subtract percentages, and perform 
a host of other calculations instantly. 


More compact than the conven- 













ENVELOPE MANUFACTURER—Well es- 
tablished with over 38 years experience 
is looking for bank stationery salesmen in 
Pennsylvania, Ohio, Virginia, West Vir- 
ginia, North and South Carolina and 
Georgia to add line of quality envelopes 
as profitable side line. Give full details 
with territory covered. Reply Box 490, 
Bankers Monthly. 
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tional slide ruler, the Multor is not 
only handy to carry but can be used 
easily and unobtrusively anywhere. 
Another important feature of the disc 
is the use of three separate colors tc 
speed up and prevent error in the 
reading of the answers to the problems. 

Simple to operate, with calculations 
performed automatically, the Multor 
can by purchased from R/B crafters, 
1642 Fairmont Avenue, Philadelphia 
30, Pa. 





A Christmas Tree Turntable 


This Christmas tree base, equipped 
with a turntable that has a rotating 
electric outlet, will rotate illuminated 
Christmas trees up to 8 feet in height. 
It can also be used for other lobby or 
window displays, such as safe deposit 
boxes, coin banks, etc. It is U. L. ap- 
proved. 


For details write Salescaster, Inc., 
71-09 Austin Street, Forest Hills, 
N. Y. 



































Strips Plates, Cards From 
Addressograph Frames 


A new device that removes plates 
and cards from all commonly used 
styles of Addressograph Frames, in- 
cluding frames holding more than one 
plate, was introduced recently by the 
Research and Development Depart- 
ment, Addressing Machine Company 
of California. 

The device, called the Quik-Strip- 
per, is equipped with two hoppers, one 
to hold stripped and the other un- 
stripped frames. Working from the 
back of the frame, the operator slides 
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TUBULAR COIN WRAPPERS 


The “Pop-Open” WRAPPER 
... THEY PACK FLAT 





IS THE NAME 
_TO LOOK FOR IN 


Rs 


SAVE 25% OF TIME 


IN MACHINE FILLING 


Designed for this special purpose, they save 25% of time in machine filling. 
Slight pressure of the thumb and finger, and they “pop open”, yet pack 
flat. 1,000 of each denomination to a carton. In 6 colors for 6 different 
denominations of coins. Widely used by Banks. 


... They Out Perform All Competition! 





MANUAL COIN COUNTER 








THE 


NEW 
WAY 


ygong 


5 SIZES 

Speeds up coin counting. Merely push 
Tubular Wrapper up from the bottom, 
then count coins into the hopper, then 
withdraw filled wrapper and close open 
ends. You save much time in packaging 
coins with this handy device. Stems are 
of Bakelite in five different sizes. 


GUNSHELL COIN WRAPPERS 





MACHINE 
FILLING 


Made extra strong as a result of unique 
construction . .. hence extra protection 
for coins. Non-clogging, neat packaging 
for all coins handled by machines. Ends 
crimp tightly. Packed 1,000 to a carton 
with crimped ends turned one way. 
They're great time savers. 


FOR INFORMATION WRITE TO... 


DEPT. A 









COIN STORAGE TRAYS 





SIZE: 3%" x 11%” 
WITH VARYING DEPTHS for 
DIFFERENT SIZE COINS 


“Steel-Strong’ Coin Trays afford a rapid system 
for handling wrapped coins. Stamped from one 
piece of heavy sheet steel, they are absolutely 
uniform and nest perfectly at any height. Double 
coated enamel outside, satin finish-plated inside 
Colored capacity end labels. Teller merely counts 
number of filled trays and top rows of unfilled 
trays . . . giving him an accurate total of wrapped 
coins. Saves time, saves errors. STEP BLOCKS, 
EXCLUSIVE FEATURE of “Steel-Strong” Coin 
Trays permit fast loading of rouleaux into Trays, 
limiting the exact’ amount of the coin total as 
shown by colored end labels, which always match 
the color of the coin wrappers for easy identifica- 
tion of the coin denomination. 


LIFT PANS for COIN TRAYS 


‘‘Steel-Strong’’ Lift Pans serve to ac- 
commodate filled Coin Trays in the 
Teller’s cage, and become a convenient 
carrier to and from the vaults for night 
storage. Illustration also shows Pan filled 
with loaded Coin Trays and the great 
advantage of all trays being the same 
length and width. This permits secure 
stacking and perfect nesting. 


5 DAY FREE TRIAL 









NNIBAL MISSOURI 


L. DOWNEY CO. . 
















a frame over an opening in the table 
top of the stripper. Plates and cards 
fall out and travel down a chute into 
a waste basket at the side of the table 
on which the device is used. 


When stripping frames with this 
device, the operator never touches the 
embossed plate or the ink on the 
plate. She works from the back of the 
frame. It is therefore impossible to 
get grime in the fingers. 

Five basic models are available and 
each model has adaptors as extra at- 
tachments to Rae oe more 


How To Get Things Done 
Better And Faster 
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BOARDMASTER VISUAL CONTROL 


* Gives Graphic Picture—Saves Time, Saves 
Money, ‘Prevents Errors 

* Simple to operate—Type or Write on Cards, 
Snap in Grooves 

* Ideal for Scheduling, Maintenance, Personnel, 
Inventory, Sales, Etc. 

* Made of Metal Compact and Attractive. 
300,000 in Use 


Full price $4950 with cards 


FREE 


Over 


24-PAGE BOOKLET NO. EF-10 
Without Obligation 


Write for Your Copy Today 


GRAPHIC SYSTEMS 
55 West 42nd St., New York 36, N. Y. 


PROTECT DELICATE CHANGEOVER BARS OF 
YOUR N.C. R. ACCOUNTING MACHINES. . 


U. S. & FOR. PATS. 


QUALITY METAL PRODUCTS, INC. 94-17 104th ST., OZONE PARK 16, N. Y. 


than one style of frame in the one 
basic unit. Special adaptors can be 
furnished to remove any one plate or 
combination of plates, with or with- 
out the index card. 


For a copy of its new circular and 
detailed information, write: the com- 
pany, 667 Mission Street, San Fran- 
cisco 5, Calif. 


Handy Ruler-Punch 


A new handy, 12-inch plastic rul- 
er with attached clips that punch 
holes cleanly and correctly to fit 3-or 
2-ring binders exactly, has taken thé 
hit-or-miss aspect out of this routine 
bank operation. 

Marketed by the Rul-R-Punch 
Manufacturing Company, the device 
has handy holes on its back edge to 
fit rings of any binder, allowing it to 
be kept and used within the binder. 

Called the Rul-R-Punch, the device 
is available in both 3-hole and 2-hole 
models, and can be imprinted. 


The ruler itself is accurate, compact 


WORCESTER 


lete Line of Mone rappe 
Free Colorful Catalog B5 



















.WITH 


HOLDABAR®BOX 


for safe-keeping 
Class 31 & 32 Bars. 

e Prevents mis-opera- 
tion of machine. 
Time-saver! Reduces 
changeover time to 
seconds. 
Keeps up to 6 Bars 
immediately a vai l- 
able at the machine, 
utilizing unused 
space. 
Write for complete 

information. 
























and 


lightweight. 
precision-built of spring steel and can 
never break or wear out. 

Contact the company at 19361 
Sherwood Avenue, Detroit 34, Mich., 
for more information. 


Punch clips are 


A Lense Cleaner Give-Away 


Banks seeking suggestions for give 
aways to customers who wear glasses 
might well consider the little pocket 
size No. 250 Dispenser containing 
Ozicote offered by Woodlets Incor- 
porated. 

Ozicote, a new concept in lense 
cleaners, is marketed in attractive dis- 
pensers each of which has been engi- 
neered to provide 250 individually 
measured sprays, one-at-a-time, at 
the flip of a finger. 

Woodlets Incorporated, 2048 Niag- 
ara Street, Buffalo 7, N. Y., will be 
happy to send additional details upon 
request. 


Cramer Safe Company 
Bought by Mosler 


Kansas City’s Cramer Safe Com- 
pany, founded as a safe repair agency 
in 1886 and for many years one of the 
Midwest’s major dealers in safes and 
other items of office equipment, has 
been purchased by Mosler Safe Com- 
pany. Mosler’s bank and commercial 
sales have been consolidated in the 
branch office established in the former 
Cramer Safe quarters at 1417 McGee 
Street. Frank Calloway, who has been 
with the company 11 years, has been 
named district manager and wii! be 
in charge of the branch. 


Concurrently with the purchase, 
Mosler became exclusive agents for 
sales and service of Cramer Posture 
Chairs in metropolitan Kansas City. 
This phase of the business occupies a 
block-long plant in Kansas City, 
Kans., and produces more than 100 
different types of posture chairs. 

For the past 70 years, 110-year-old 
Mosler Safe Company has maintained 
a bank sales office in Kansas City, 
which has been headed by A. O. 
Woods since 1912. 


BANKERS MONTHLY 


INDEX OF ADVERTISERS 


Allison Coupon Co. 

American Express Co 

American Express Field 
Warehousing Co. 


Bank Building & Equipment Corp... ..45 
Bankers Trust Co 1 
Burroughs Corp. 


Chase Manhattan Bank, The 
Chemical Corn Exchange Bank 


Continental Illinois National Bank & 
Trust Co. of Chicago 
Cummins-Chicago Corp 


D 
DeLuxe Check Printers Inc 
Downey, C. L. Co 


First City National Bank of Houston. .16 
First National Bank of Arizona 

First National Bank of Chicago 

First National City Bank of 


Huntoon, Paige & Co 
Hush-A-Phone 


Insurance Co. of North America 

Inter-County Title Guaranty & 
Mortgage Co. 

International Shoe Co 


L 
LaMonte, Geo. & Son 
Lowry's Reports 


Manufacturers Trust Co. 
Mosler Safe Co 


National Cash Register Co. 
23, Back Cover 


Old Republic Life Insurance Co... ...19 


P 
Philadelphia National Bank 
Pressprich, R. W. & Co 


Q 
Quality Metal Products 


Recordak Corp 
Remington Rand 


T 
ThriftiMatic Service Corp 


U 
. U.S. Bronze Sign Co 


Vv 
Valley National Bank 


October 15, 1958 


mail coupon 


information 


POSTAL BILL PASSED 
NCREASE ON AUG. 1 


ay Venennent 
tom mureete pattas ebaece pnregusnentt pope npece Ueaetee 


puatane teed Lote cabeanpant 


tanner ye oman vineeane 


* ert sou spun 


How to offset new 
postage costs with 
ALLISON COUPONS 


Here’s how you reduce postage costs when you use 
Allison Coupon Books to combine repetitive communica- 
tions instead of sending individual mailings: 


Mortage Loans . . . postage is reduced 97°; by using 
Allison Coupon Books to replace notices that re- 
quire monthly mailings. 


Installment Loans . . . postage for returning passbooks 
which accompany mail payments is completely 
eliminated. 


Do these postage savings make sense to you? Then decide 
not to absorb the 33!3°¢ postage increase. With Allison 
Coupon books you can eliminate the increase and reduce 
your present postage costs. Let us show you how. 


ALLISON COUPON COMPANY, INC. 


Indianapolis 6, Indiana 


the new postage increase. 


today for 
complete 


Name 
Firm_ 
Address___ 


City and State_______ 


Please send information and samples of Allison Coupon 
Books showing how to reduce postage costs in spite of 
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ALLISON COUPON COMPANY, INC. 


P.O. Box 102, Indianapolis 6, Indiana 
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BANKING & INVESTMENT FIGURES 


Recent Month 6 Mos. Year 
WEEKLY REPORTING MEMBER BANKS (in billions) Level Earlier Earlier 


Earlier 


Loans and investments adjusted $94.4 $89.5 $87.9 


Commercial and industrial loans é 29.3 30.4 31.9 
Agricultural loans d 6 s A 
Loans to brokers and dealers for purchasing or carrying securities é 1.8 2.0 2.0 
Other loans for purchasing or carrying securities ; 1.2 i 1.1 
Real estate loans s 9.1 8.7 8.7 
Other (largely consumer) loans 11.3 11.1 11.4 
U.S. Government securities 32.7 28.1 25.7 
Other securities ; 9.5 8.7 Fa 


nan PMNS CONG Ce cdc cca as cckeescepbsdccevcesees 55.4 54.0 
Time deposits except U.S. Government 28.4 26.7 
U.S. Government deposits = 3.7 33 
Interbank demand deposits (domestic) 11.6 11.5 
Interbank demand deposits (foreign) 1.6 S 
Capital accounts 10.0 9.8 


ALL MEMBER BANKS (in millions) 


Excess reserves (estimated) 
Borrowings at Federal Reserve Banks 
Free reserves or net borrowed reserves (-)........... Scans 


RATES & U. S. GOVT. SECURITY YIELDS (FRB) 


Federal Reserve discount rate (New York) 
Prime bank rate 


3-month bills, market yield 

3-month bills, rate on new issues 

Issues due in 9 to 12 months 

Issues due in 3 to 5 years 

Bonds due or callable in 10 years or more 


COMMON STOCK PRICES (Selected SEC indexes) 
Composite of 265 stocks (1939-100) ; 320.2 372.1 299.0 


Aircraft manufacturers 5 425.5 567.1 
Airlines 


473.0 
295.5 424.0 304.2 
448.3 5354 3764 
380.8 425.6 356.1 
293.4 477.0 291.1 
RN NONE 6 5 oc cos teccacescessccecsee bs whe mcamwea eee é 398.8 441.9 376.5 
Electronics 372.9 474.1 369.6 
Ns cain banka nba den shaseecesccbenddvnidaces's : 208.6 274.0 215.9 
Machinery (industrial) . 378.1 434.7 335.9 
Metals (non-ferrous) 261.46 2868 2266 
Paper and allied products 1868.9 1466.9 1868.9 1435.5 
Petroleum (integrated companies) 771.9 734.0 771.9 617.4 
Railroads 298.6 254.6 298.6 212.8 

314.1 2478 SIAN - 2367 

665.2 S315 665.2 4537 

148.2 109.1 148.2. 113.8 

180.6 152.0 180.6 155.5 
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Under October’s ‘Harvest Moon’ 


agriculture reaps a large part of its $15-billion* 
annual income. Today’s farmer is, indeed, a “manu- 
facturer” of food for market... buying and selling 
in quantity. Most of this money transfer is made 7 
by check. And a check on La Monte Safety Paper THE WAVY LINES® ARE 
represents money in its safest, most efficient form. A. AS eee 










*Actual Income — $15,280,000,000 
Source: U.S. Dept. of Commerce 
Survey of Current Buciness, July, 1958 
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Evanston 


and now... 


a salute to the Banks 
of CHICAGOLAND’ 


[REGION INFLUENCED BY CHICAGO FINANCE] 


Banks of “CHICAGOLAND” using 


the C/alional* POST-TRONIC’. .. 
the electronic bookkeeping machine! 


Post-Tronic Conventional 


Bank of Chicago, Chicago 
Central National Bank in Chicago 
Citizens National Bank of Chicago 


Commercial National Bank of Chicago... . 
Devon-North Town State Bank, Chicago... 


Drovers National Bank, Chicago 
Gateway National Bank of Chicago 
Lake Shore National Bank, Chigago 
Marquette National Bank, Chicago 
National Bank of Austin, Chicago 


National Bank of Commerce of Chicago... 
South Chicago Savings Bank, Chicago.... 
South Shore National Bank of Chicago... 


Arlington Heights Nat'l. Bank, 
Arlington Hts. 


Old Second National Bank, Aurora 
First National Bank, Barrington, Ill. 


Farmers & Merchants State Bank, 
Bushnell, til. 


First National Bank, Des Plaines, III. 
First National Bank in Dolton, Ill. 
First Old State Bank, Elkhart, Ind. 
St. Joseph Valley Bank, Elkhart, Ind. 


Elmhurst Natiénal Bank, Elmhurst, lll. ... 


York State Bank, Elmhurst, Ill. 

State Bank & Trust Co., Evanston 
Fox Lake State Bank, Fox Lake, Ill. 
Glenview State Bank, Glenview, III. 
La Salle National Bank, La Salle, III 
Union Natior.3a1 Bank, Macomb, Ill. 
Bank of Broadway, Melrose Park, | 
Second National Bank, Monmouth, 
Commercial National Bank of Peoria 
Prospect National Bank of Peoria, Ill. 
Peotone State Bank, Peotone, III. 
State Bank of Rensselaer, Ind. 

City National Bank of Rockford, Ill. 
Third National Bank, Rockford, Ill. 


American Trust Company, South Bend.... 
National Bank & Trust Co. of South Bend. 
St. Charles Nat'l. Bank, St. Charles, ill. ... 


American Trust & Savings Bank, 
Whiting, Ind. 


Machines 


Machines 
Replaced 


8 
21 
6 
10 
8 
4 
New Bank 
14 
5 
2 
12 
4 
17 
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Courtesy of Chicago Association of Commerce and Industry 


40 banks in this region have installed 
130 POST-TRONIC* Machines, replacing 
265 conventional bookkeeping machines. 


And in addition, 104 Post-Tronic Machines are 
soon to be shipped to 29 more banks in\ northern 
Illinois and northern Indiana. 


Confirmed records to September 30 show 
2977 National Post-Tronic Machines installed in. 


686 banks in 46 states (including Alaska), the District 
of Columbia, Hawaii, Puerto Rico and Canada. ~ 


Savings range from 50% to 66% annually on the investment. 
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PS 


«i “TRADE MARK REG. U.S. PAT. OFF. 


Call your nearby National representative for a demonstration of the National 
POST-TRONIC today. He’s listed in the yellow pages of your phone book. 


%*%& Trade Mark 


THE NATIONAL CASH REGISTER COMPANY, bayton 9, onic 


1039 OFFICES IN 121 COUNTRIES HELPING BUSINESS SAVE MONEY 
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